MunucrepcTBo cenbekoro xossancrea Poccuiickon denepanuu
®enepabHOE rOCYAAPCTBEHHOE 0I0PKETHOE 00pa30BaTEIbHOE YUPEKICHUE
BBICIIEr0 0Opa3oBaHus
«CMOJIEHCKas TOCYAAPCTBEHHAS CEJIBCKOX03AMCTBEHHAS aKaIEMHUSD)

Kadenpa rymanuTapHbIX 1 MaTeMaTUYECKUX HAYK

CorJsiacoBaHo YT1BepxaeHo
Hayuno-MeTonn4yeckuM COBETOM SKOHOMUYECKOTO peuieHueM kadepsl TYMaHUTAPHBIX U
(akynprera MaTeMaTHYeCKUX HayK
«26» mast 2021 1. «26» mas 2021 1.

npotokoia Ne 10

Pa6Gouasi nporpaMMa JUCUHMILTHHBI

«PedepupoBaHue u aAHHOTHPOBAHHME HAYYHBIX TEKCTOB HA HHOCTPAHHOM
SI3bIKE)

Hampasnenue moarorosku 38.03.01 DxoHomMuka

Hampasnennocts (npoduiib) nporpamMmmbl JkoHoMuka npeanpusatusa AITK
KBanmudukanus 6axaaaBp

dopma oOydeHUS 0UHAs], 0OUHO-3204HAs], 320UHASs

Cwmonenck 2021

OOKYMEHT NOoAnnCcCAH
ONEKTPOHHOW NOAMUCHIO

Ceptudukar: 5003827D78C8AB9EBOF346852ED93D88
Bnapeneu: Esctacdbesa FOnua AnekcaHaposHa
Jevicteutenex: ¢ 15.07.2024 po 08.10.2025




PaGouas mporpamma paspadorana B coorBeTcTBrE ¢ @PI'OC BO mo HanpaBieHUIo MOATOTOBKU
38.03.01 DxoHOMUKA

PabGouas mnporpaMma JIUCHHUIUIMHBI pa3paboTaHa JOIEHTOM Kadeapbl TyMaHUTApPHBIX U
MaTeMaTH4eCKUX HayK, K.¢uiomn.H., HoBukosoii T.C.
u cr.npenojasatenemM CorueBoit E.M.

Peniensent:
1.¢umnon.H., mpodeccop, PI'bOY BO CmoneHckuii rocyaapCTBEHHBIA YHUBEPCUTET

KoponbkoBa A.B.



1. [Inanupyemble pe3yabTaThbl 00y4eHHs N0 JUCHUIIHHE, COOTHECEHHbIE ¢ YCTAHOBJIEHHBIMHU
B OIIOII BO uHauKaTopamMu 10CTHKEHHIT KOMIIeTeHIHii

1.1. Ilepevyennb koMneTeH U, GOpMHPYEMBIX JMCIHHIIIHHON

KOI[ N HAUMCHOBAHHEC KOMIICTCHIIMH KO,Z[ U HAMMCHOBAHUC MHUKATOpPA

noctuxenust komnereHuuu (MAK)

YHI/IBepcaJIbHaﬂ KOMIICTCHIUA

VK-4. Cnocoben

OCYILIECTBJISATh nenoByoJ1-3yk.4 OcymiecTBisieT JIETTIOBYIO
KOMMYHHKAIIMIO B YCTHOM M MHCbMEHHON (POpMax[KOMMYHHUKALHIO B (popmaTe KOPpPECHOHICHIINH

Ha roCy1apCTBEHHOM SI3BIKE PocculickoliHa ~ MHOCTPaHHOM A3BIKE C  y4eTOM
Denepanyivi © THOCTpaHHOM(BIX) sI3bIKe(axX) O0COOEHHOCTEH  CTHJIMCTUKH  O(UIIMAIBHBIX|
niceM

1.2. IlepevyeHb MJIAHMPYEMbI3 Pe3yJIbTATOB 00y4eHHS 10 Y4eOHOH JHCHUIINHE

Nupukatopel
JOCTHKEHUU
KOMIIETEHIIN U

[Tnanupyemble pe3yabTaTbl 00yd4eHuUs

YuuBepcanbHasi komnereHuuss YK-4. CrnocoOeH OCYIIECTBIATH JINOBYI0 KOMMYHHMKAIMIO B
YCTHOM M MNHCbMEHHOM ¢opMax Ha rocynapcTBeHHOM s3blke Poccuiickoit ®enepauuu U
MHOCTPaHHOM(BIX) SI3bIKE(aX)

N 1-3yk-4 OcymiecTBisieT
EN0:3%0)
KOMMYHHUKAITUIO B
dbopmate

KOPPECTIOH ICHITUN Ha
MHOCTPAHHOM SI3BIKE C
y4eTOM 0coOeHHOCTeN
CTHJIMCTHKHA
opHUIIHATBHBIX THCEM

3HATD.
- 0COOEHHOCTH JIETIOBOM KOMMYHHKAIIMIO B JopMaTe KOPPECIIOHACHIINN Ha|
MHOCTPAHHOM SI3BIKE,;
- HOPMBI M TpaBWIa IOCTPOEHHUS JEJIOBBIX IUCHMEHHBIX TEKCTOB HA
WHOCTPAHHOM SI3BIKE

'YMeTh.

- OCYIICCTBIIATH JEIOBYI0O KOMMYHHKAIIMIO B THCBMEHHOH (opme Ha
MHOCTPAHHOM SI3BIKE;

- WCIIOJIb30BaTh MHOCTPAHHBIA S3BIK B MPOQECCHOHAIBHOU JIESITEIIBHOCTH
IJ1s1 OCYIIECTBJICHUS JCJIOBOM MEPENUCKH U DJICKTPOHHBIX KOMMYHUKAITHI.

Baanern:

MHOCTPAHHOM A3bIKC,

MHOCTPAHHOM A3bIKC.

- HaBBIKAMH JICJIOBOH KOMMYHHKAIlMM B TUChMEHHOW Qopme Ha

- HaBbIKaMHU COCTaBJICHUA H IICPCBOIAA HGJ’IOBOﬁ JAOKYMCHTAllUM HQ

2. lenu 1 3aga4u y4eOHOM JTUCHUILUINHBI, MeCTO AUCHMILINHBI B cTpyKkType OIIOIT BO

HucummuinHa «PedepupoBanre W aHHOTHPOBAaHME HAYYHBIX TEKCTOB Ha HWHOCTPAaHHOM
A3bIKE» OTHOCUTCS K JAMCLUUIUIMHAM 4YacTH, (HOpMHpyeMOH yuyaCTHHUKAMU OOpa3oBaTeNIbHBIX
OTHOLICHUH U SBIISCTCS JUCIHUIUINHON 1O BHIOOPY.

Heas: ¢popmupoBaHue yHHBepcabHOW KoMreTeHIHHn «CrocoOeH OCYLIeCTBISATh JEOBYIO
KOMMYHHUKAIIMIO B YCTHOH W TMHUCHMEHHOW (opMax Ha TOCyNapCTBEHHOM s3bike Poccuiickoit
denepan 1 UHOCTPAHHOM(BIX) sI3bIKE(aX)», TEOPETUYECKUX 3HAHMM U MPAKTUYECKHX HAaBBIKOB,
OBJIAJICHHE NIPAKTUYECKUMH HAaBBIKAMU JUISl OCYLIECTBJICHUS J1€JI0BOM KOMMYHHKAIMU B YCTHOU U
MUCbMEHHON (hopMe Ha HHOCTPAHHOM SI3bIKE, TPU OOIIEHUH C 3apyOe)KHBIMU TApTHEPAMH, a TAKKe
IUIs JajdbHENIIEro caMoo0pa3oBaHusl.

3amaun:

- COBepIICHCTBOBAaHHE WHOS3BIYHBIX PEUYEBBIX YMEHHH MUCHMEHHOTO JEJIOBOTO OOIICHUS,
TaKMX KaK YTCHHME aJalTHUPOBAaHHOW M HECIOXKHOM OPUIMHAJIBHOM JOKYMEHTALlUH, YMEHHE
MPUHUMATh yYacTHE B TUCbMEHHON MPoQecCHOHATBHON KOMMYHHUKAIINY,

- COBEpILIEHCTBOBAaHUE HABBIKOB IMCHbMEHHOW KOMMYHMKAI[MHM, COCTABIICHUS U IEPEBOJA
JIEJI0BOM JOKYMEHTAIMN HA UHOCTPAHHOM SI3BIKE.



3. O0beM y4eOHO# TMCHUIIMHBI B 324eTHBIX ¢IMHULAX € YKa3aHUEM KOJHYeCcTBA
aKaJgeMHYeCKHX YacOB, BbIIeJICHHbIX HA KOHTAKTHYIO padoTy 00y4yarommxcs ¢
npenoaasareseM (10 BHAaM y4eOHbIX 3aHATHIT) 1 HA CAMOCTOSITEILHYIO PadoTy

o0yuyawummxcs

3.1 Ounas ¢opma o0yueHust

Bun yue6HO# paboTh 4 cemectp
OO0w1ast TpyA0EMKOCTb IUCLUILINHBI, 3aU€THBIX €AUHUI] 4
4acoB 144
AyautopHas (KOHTaKTHas) padora, 4acoB 48
B T.4. 3aHATHUS JICKIIMOHHOTO THUTIA
3aHATHS CEMUHAPCKOIro TUIA 48
CamocrosiTesibHas padoTa 00y4alOIIUXCs, YACOB 69
Koutpoin 27
By npoMexxyTOYHOM aTTecTalun 9K3aMeH
3.2 OuHo-3204Has1 popma 00yUeHHs
Bun yuebHol paboThl 4 cemecTp
OOw1ast TPYA0EMKOCTh AUCHUILINHBI, 3aU€THBIX €IUHUIL 4
4acoB 144
AyauTopHasi (KOHTAKTHas1) pa6oTa, 4acoB 20
B T.Y. 3aHATHUS JIGKLIMOHHOTO TUIIA
3aHSTHS CEMUHAPCKOTrO TUIA 20
CamocTosiTe/ibHasi padoTa 00y4aloUuXcsi, YaCOB 97
KonTpoas 27
Bux npomeKyToO4HOM aTrTecTaluu JK3aMEH
3.3 3aounas gopma o0yueHust
Bunx yuebHol paboThl 4 cemecTp
OOu1ast TPyA0EMKOCTh AUCIUILINHBI, 3aU€THBIX €AUHUI] 4
4acoB 144
AyauTopHasi (KOHTAKTHAasi) padoTa, 4acoB 6
B T.Y. 3aHSATHUS JIGKLIMOHHOTO TUIIA
3aHSATHUS] CEMHHAPCKOTO THUTIA 6
CamocTosiTe/ibHasi padoTa 00y4alouuxcsi, YaC0B 129
KonTpoab 9
By npomeXyTo4HOM arTecTaluu JK3aMEH




4. Conep:kaHue JMCHUILIHHBI, CTPYKTYPHPOBaHHOE 10 TeMaM (pa3/iesiaM) ¢ YKa3aHHeM
OTBe/ICHHOT0 HA HUX KOJMYeCTBA aKaJeMHYeCKHX YacOB U BUI0B y4eOHbIX 3aHATHIA.

4.1 IlepeyeHb pa3/esioB AMCUMILIMHBI C YKa3aHHEM TPYA0EMKOCTH Ay IUTOPHOI
(KOHTAKTHOM) U CAMOCTOATEJIbHON padoThl, BUA0B KOHTPOJICH U NepeYHsl KOMIeTeHIHH
Anrnuiickuii/Hemenkuil 361K

Ounas ¢popma o0y4eHus
4 cemecTp

TpynoeMKoCTbh, 4aCOB [Iepeuenn
HaumenoBa
B TOM YHCJIE e KOMIIETCHIT!
HaumenoBanue pa3feiioB U TEM | BCET | ay TUTOPHOU . i
<\ | CAMOCTOSATEIHHOM |OLIEHOYHOT O
0 |(KOHTAaKTHON)
paboThI cpeacTna
paboThl
Pasnen 1 JlenoBoe o6menne B | 117 48 69 KonrtpomeHo| WJI-3yk-4
npogeccuoHANbHOU chepe € 3aJaHue,
Tema 1 OCHOBHBIE IPHHIIUATIBI 1 58 24 34 KOHTPOJIbHA
MIPUEMBI aHAJIN3a HWHOSI3BIYHBIX q pa60Ta
Mpo(heCCHOHAIBHBIX TEKCTOB
Tema 2. OcHoBbI pedepupoBanust u| 59 24 35
AHHOTHUPOBAHUA TCKCTOB
po(heCCHOHAIBHON TEMaTHKU
Kontpoib 27
HTroro mo qucuunjinue 144 48 69 N]1-3yx-4
Anrmuiickuit/ Hemenkuii si3pIk
O4Ho-3a204Has1 popma 00y4eHHS
4 cemecTp
TpynoeMKOCTb, 4aCOB [Iepeuenn
Py > Hanmenona p
B TOM YHCJIE e KOMIICTCHIIM
HanmeHoBaHM€ pa3/ienoB U TEM | BCET | ayAMTOPHOM . 17}
.\ | CAMOCTOSITEILHOM | OLIEHOYHOI' O
0 |(KOHTaKTHOW)
paboTsl cpeacTBa
paboThI
Paznen 1 JlenoBoe o6menne B | 117 20 97 KonrpomsHo| WJI-3yk-4
npodeccuoHaIbLHOM chepe € 3a/1aHHE,
Tema 1 OcHOBHBIE IPUHIUIIBI U 58 10 48 KOHTPOJIbHA
MIpUEMBI aHAJIN3a UHOS3BIYHBIX st pabota
podeCCHOHATBLHBIX TEKCTOB
Tema 2. OcHoBbl peepupoBanust u| 59 10 49
AHHOTHUPOBAHUSA TCKCTOB
pohecCHOHAIBHON TEMaTHKH
KonTponb 27
HToro mo 1ucuuILInHe 144 20 97 N/1-3yk.4
Aunrmmiickuii/ Hemenkuii si3u1k
3aouynas popma oOyuenust
4 cemectp
TpynoeMKOCTb, HaCOB [Tepeuenn
Py > Haumerosa | P
B TOM YHCJIE e KOMIIETCHITN
HammenoBanue pa3fesioB U TeM [BCET |ay TUTOPHOM N i
.\ |CAMOCTOSTENLHOM |OLIEHOYHOTO
o (KOHTaKTHOM)
paboThI cpencTBa
paboTHI
Paznen 1 /lenoBoe oomenne B (135 |6 129 KontpomnsHo (U 1-3yk-4
npogeccuoHaIbLHOM chepe € 3a/1aHue,
Tema 1 OcHOBHbIC IpUHIMIBI U |67 |3 64 KOHTPOJIbHA
IMIPUCMbI aHaJIn3a MHOA3SBIYHBIX




npo(ecCUOHAIBHBIX TEKCTOB 1 pabota

Tema 2. OcHOBHI pedhepupoBanms u|68 |3 65
AHHOTHUPOBAHUA TCKCTOB
po(heCCHOHANTBHOM TEMaTHKU

Kontposb 9

HUroro mo gucumnjinHe 144 |6 129 WN/1-3yk.4

4.2 Coagepxxanue TMCUUIJIMHBI IO pa3jejiaM U TeMaM

Anenutickun/ Hemeyxuii a3vix
Paznen 1. /lesioBoe 00menne B npogeccuoHabHOM chepe
Ieans — popmupoBanre CIIOCOOHOCTH K KOMMYHHUKAIIMK B YCTHOW M MUChbMEHHOU (popmax Ha
PYCCKOM M  aHIVIMMCKOM A3BbIKax JUIsl PEIICHMs 3a/1ad MEXJINYHOCTHOIO M MEKKYJbTYPHOIO
B3aUMO/ICVCTBUS.
33113‘11/1 — HU3YUYCHHS MHOCTPAHHOTO A3bIKa ONPCACIIAOTCA B NMIEPBYIO O4YCPCb KOMMYHUKATUBHBIMU
1 IMO3HAaBaTCIbHBIMHA HOTpe6HOCT5{MI/I CIICUAIUCTOB COOTBETCTBYIOLIETO HpO(bI/IJ'IH:
1. OBJIAA€TH OJHUM M3 MHOCTPAaHHBIX A3bIKOB Ha YPOBHE HC HUIKE PA3TOBOPHOTIO,
2. OCBOHUTH HaBBIKM UCHOJIL30BaAHHUS COBPEMCHHBIX TEXHUYCCKUX CPCACTB U I/IHq)OpMaHI/IOHHI)IX
TEXHOJIOTHH I pEUICHU aHAJIMTUYCCKHUX 3a1a4.

IlepeyeHb yueOHBIX 3J1eMEHTOB pa3jiesa:
Tema 1. «OcHOBHbIE NIPUHIUIIBI U IPUEMbI AHAJTU32 HHOSI3bIYHBIX MPOodecCHOHATbHBIX
TEKCTOB».

WNndopmarnmonnnas smoxa u WHGOpPMAIMOHHAS KyJIbTypa COBpEMEHHOro crnennaiucra. l[loHsaTue
00 nHpopmanronHomM obuiectse. [IpoO1eMbl U BBI30BB HHPOPMAIIMOHHOM SMOXH B ACTEKTE TI00aIH3alnH.
Tekct kak Hocutens HHPopManuu.  CoBpeMEHHBIE TEXHHYECKHE CpEeICTBa M HH(POPMaLMOHHBIE
TEXHOJIOTMH, HEOOXOIUMBIE AJISI PELICHUS! aHAIMTUYECKHX 3a7ad MpH paboTe ¢ MHOS3BIYHBIMU TEKCTaMH
npodecCHOHAILHON TEMAaTHKHU: DJICKTPOHHBIC CIIOBapH, 0a3bl JaHHBIX, MOHUCKOBBIC CHUCTEMBI, CHCTEMBI
YCTHOT'O ¥ MHCBMEHHOT'O MAllMHHOTO IepeBoja. Mctopus mammHHOro nepesoja ot 40x rr. 20 B 10 HaIImx
nael. [IpyHIMOBI AeHCTBUS COBPEMEHHBIX CHCTEM MAIIMHHOTO IepeBoja. Bo3MOXXKHOCTH, TOCTOMHCTBA U
HEJIOCTATKH COBPEMEHHBIX CUCTEM MAalIMHHOTO TIePEBO/IA.

Tema 2. «OcHOBBI pedpeprpoBaHusi H AHHOTHPOBAHMS TEKCTOB NPodecCHOHATbHOMI
TEMATUKI.

PedepupoBanne kak pa3HOBHIHOCTH KOMIIpeccHMH Tekcra. Buabl pedepatoB. Crtpykrypa pedepara.
TpeGoBannus k pedepary. Kiure n ycroifunBbie BRIpaXeHHsI, HCIIONB3yeMble B pedeparax. Pedepupoanme
MHOSI3BIYHBIX TEKCTOB NIPOQECCHOHANBHOM TeMaTHKU. PedepaTuBHblii mepeBo.

AHHOTHPOBaHHME KaK Pa3HOBHIHOCTb KOMIIPECCHM TekcTa. Buabl anHoTaumii. CTpyKTypa aHHOTALUH.
TpeboBanus k anHoTanuu. Kimme wu ycroiWduBble BBIPAKEHMS, MCIHOIb3YEMblE B aHHOTALUSX.
AHHOTHPOBaHHE HHOSA3BIYHBIX TEKCTOB IMpodeccuoHanbHol TemaTtuku. I[lepeBosx aHHOTAIUA.

4.3 TemaTnuyeckuii JIaH MO 0YHOM (popme 00yUeHUs
Anenutickuu azvix / Hemeuxuil si3vix

Paznen 1 JleoBoe o6menne B npodeccuoHanbHoi chepe

KonTaktHast pabota 00yJaroImuxcst ¢ mpernoaaBaresieM (3aHsATHs CEMHHAPCKOTO THITA — CEMUHAPBI,
MPAaKTUYECKHUE 3aHATH, IPAKTUKYMBI, TAOOpaTOpHBIE paObOTHI, KOJJIOKBUYMBI U MHbIE
AHAJOTHYHBIC 3aHATHS)

Tema dopma 1 MeTox TpynoemkocTs,
IIPOBEJCHUS 3aHATUI qac

Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI [IpakTrueckoe 3aHsATHE 19

aHaJIN3a MHOS3BIYHBIX MTPO(PECCHOHATBHBIX

TEKCTOBY.

Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI ['pynnoBas auckyccus™ 5

aHaJIM3a UHOSI3bIUYHBIX PO(ECCUOHATIBHBIX

TEKCTOBY.

Tema 2. «OcHOBBI pepepupoBaHus U [IpakTHuecKoe 3aHsATHE 19




aHHOTUPOBAHUSA TEKCTOB MPOECCHOHATHHON
TEMAaTUKN.

Tema 2. «OcHOBBI pedheprpoBaHus U
AHHOTHPOBAHUS TEKCTOB MPOPECCHOHATHHON
TEMaTUKNY.

Kpyrmebrit cton *

EJ
- yueOHbIe 3aHATHUS, 00ECIIEUYNBAIOIINE Pa3BUTHE Y 00YUYAIONIMXCSl HABBIKOB KOMaH/IHOM paboTHI,
MEKIMYHOCTHONH KOMMYHMKAILIUH, MPHUHATHA PEIICHHWH, JTUIACPCKUX KadecTB B 1 pasmene — 10

JaCoB.

CamocrosTenbHas padbora

HaumenoBanue
TpynoemkocTs,
Tema OLICHOYHOTI'O
4acoB
CpelCcTBa
Tema 1. «OcHOBHBIE IPUHLIMIIBI U IPUEMBI aHAJIHA3A 34
MHOSI3BIYHBIX MPO(ECCHOHATBHBIX TEKCTOBY. KonrpomnsHoe
3a/1aHue,
Tema 2. «OcHOBBI pedepupoBaHus U aHHOTUPOBAHUS 35 KOHTPOJIbHAS
TEKCTOB MPO(HeCCUOHATFHON TEMAaTHKI. pabora

4.3 TemaTnuyeckuii IVIaH 10 0YHO-3204HOI (popMe 00yUeHHS

Anenutickun azvix / Hemeuxuil a3v1k

Pa3pen 1. /lesioBoe 00menne B npogeccuoHaabHOM chepe

KonTakTHas pabota oOy4daromuxcs ¢ rnpernojaBaTesieM (3aHATUSI CEMUHAPCKOT0 THIIa — CEMHHAPBI,
MPAKTUYECKHUE 3aHATH, IPAKTUKYMBI, TAOOpaTOpHBIE paOOTHI, KOJJIOKBUYMBI U MHbIE

aHAJIOTMYHBIE 3aHATHS)

Tema ®dopma u MeTox TpynoeMKOCTb,
IIPOBE/ICHMS] 3aHATHN yac

Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI [IpakTuueckoe 3anaTue 8

aHaJIM3a UHOS3bIUYHBIX TPO(ECCHOHATLHBIX

TEKCTOBY.

Tema 1. «OcHOBHBIE MPUHITUIIBI U TIPUEMBI ['pynmoBast quckyccus™ 2

aHaJIN3a UHOSI3bIYHBIX PO(ECCUOHATIBHBIX

TEKCTOBY.

Tema 2. «OcHOBBI pedpepupoBanHus U [IpakTrueckoe 3aHsATHE 8

aHHOTUPOBAHHUSA TEKCTOB MPOeCCHOHATHHON

TEMaTUKN».

Tema 2. «OcHOBBI pedheprupoBaHuUs U Kpyrmebrit cton * 2

AHHOTHUPOBAHUS TEKCTOB MPOPECCHOHATHHON
TEMaTUKNY.

*
- yueOHbIC 3aHATHUS, 00ECTIEUNBAIOIINE PAa3BUTHE Y 00YYAIONIMXCSl HABBIKOB KOMaHIHOM paboTHI,
MEXJIMYHOCTHOW KOMMYHHKAIMH, IPUHATHA PELICHUH, TUAePCKUX KauecTB B 1 pasznene — 4 yaca.

CamocrosTensHas pa60Ta

HanmenoBanue
TpynoeMKoOCTb,
Tema OLIEHOYHOT'O
4acoB
CpeJCTBa
Tema 1. «OcHOBHBIE IPUHIUIIBI ¥ IPUEMBI aHATIN3A 48
MHOSA3BIYHBIX MPO(ECCUOHATBHBIX TEKCTOBY. KonTponsHoe
3a/1aHue,
Tema 2. «OcHOBBI peheprupoBaHUs 1 AaHHOTUPOBAHUSI 49 KOHTPOJIbHAs
TEKCTOB MPO(PECCUOHATEHON TEMAaTHUKI. pabota




4.5 TemaTn4yeckuii IUIaH M0 3a04HOH Gopme 00ydeHHs

Anenutickunl azvix / Hemeuxul a3v1k

Pasnen 1. /lesioBoe o0menue B npodeccuonaibHoii chepe
KonrtakTHas paboTta 00y4aronuxcs ¢ mpernoiaBaTesieM (3aHATUSI CEMUHAPCKOT0 TUIIAa — CEMUHApBI,
MPAKTUYCCKUC 3aHATHUSA, IPAKTUKYMBEI, na6opaT0pHLIe pa6OTBI, KOJIJIOKBUYMBI 1 UHBIC
aHAJIOTHYHBIE 3aHATHS)

Tema dopma U METOJT TPOBEICHUS TpynoeMKOCTb,
3aHATHI yac

Tema 1. «OcHOBHBIE MPUHIUIIBI U TIPUEMBI
aHaJIN3a MHOS3BIYHBIX PO(PECCHOHATBHBIX
TEKCTOBY. [IpakTuueckoe 3anarue
Tema 1. «OcHOBHBIE IPUHLIUIIBI U TPUEMBI 3
aHaJIM3a UHOS3bIUYHBIX PO(ECCUOHATBHBIX
TEKCTOBY.

Tewma 2. «OcHOBBI peheprupoBaHuUs U
AHHOTHUPOBAHUS TEKCTOB
poeCCUOHAIIBHON TEMATUKI). " 3

I'pynnoBas nuckyccust
Tema 2. «OcHOBBI pedepupoBaHus U

AHHOTHUPOBAHUA TCKCTOB

po(ecCHOHATLHON TEMaTHKI.
*- - y4eOHbIC 3aHATHS, 00CCIICYMBAIOIIUE PA3BUTHE Y 00YYAIONIMXCSl HABBIKOB KOMaHTHOU
paboThI, MEKITMIHOCTHOW KOMMYHHUKAIMH, TIPUHATHS PEUICHUHN, TUJACPCKUX Ka4eCTB BO 2 pa3jeie
— 3 yaca.

CamocrosTensHas pa60Ta

HanmenoBanue
TpynoemMKoCTb,
Tema OLIEHOYHOT'O
4acoB
CpeacTBa
Tema 1. «OcHOBHBIE IPUHLIUIIBI ¥ IPUEMBI aHATIN3A 64 KontpomnsHoe
MHOSI3BIYHBIX PO(GECCHOHATBHBIX TEKCTOBY. 3a/1aHue,
KOHTPOJIbHAS
Tema 2. «OcHOBBI peeprupoBaHUs U aHHOTHPOBAHUS 65 pabota
TEKCTOB MPO(HECCUOHATEHON TEMAaTHUKI.

5. MeToauyeckne yKazaHus 1 00y4aOUIUXCS 10 OCBOEHHUIO TUCIUIIIMHBI

OCHOBHBIMM BUAAMHU Y4eOHBIX 3aHATUH 1o aucuumuinHe «PedeprupoBanne M aHHOTHPOBAHHE
HAyYHBIX TEKCTOB Ha HHOCTPAHHOM S3BIKE» W OpTaHM3aIMOHHBIMU (hopMaMu 0OydeHHUs ABISIOTCS: JIEKIHS,
3aHATHUS] CEMUHAPCKOT0 THIIA, KOHCYJIBTALUS, CAMOCTOSITENbHAs paboTa 00yJaromerocs.

Jlekumst sBNseTcs OOHMM M3 BaKHEWIIMX BHUIOB YYEOHBIX 3aHATHH M COCTaBISIET OCHOBY
TEOPETUYECKOW MOArOTOBKM oOydarommxcs. Ee menp - naTh cUCTEMaTH3MPOBAaHHBIE OCHOBBI HAay4YHBIX
3HaHWH N0 Y4eOHON TucuuIuiiHe (MOAYIIO), aKIIEHTHPOBAB BHUMaHHE Ha HanOoJiee CIIOKHBIX U Y3JIOBBIX
BOIpocax TeMBbl. JIeKuus MoMKHA CTUMYJIHPOBATh AKTHBHYIO IO3HABATENIbHYIO NEATENBHOCTh CTYAEHTOB,
CIOCOOCTBOBATh (POPMUPOBAHMIO MX TBOPYECKOTO MBINUICHHS. J{JIs1 UTEHHs] OTHOENbHBIX JIGKIUH MOTYT
[PUTJIAIAThCSA BELyILHe YUYEHbIe M3 APYTHMX 0Opa3oBaTeNbHBIX, HAYUHBIX YUPEKICHUH, CIEHUATUCTHl U3
YUpEKICHU.

3aHATHS CEMHUHApCKOTO THIIA — BHJ Yy4YeOHOro 3aHATHS, Ha KOTOPOM OOydYaromluecs Ioj
PYKOBOJCTBOM IIPEIIOAABATENS BBINOJIHAIOT ONPEICICHHbIE COOTBETCTBEHHO C(HOPMYINPOBAHHBIE 3a/1a4H C
LENbI0 YCBOCHHS HAyYHO-TEOPETHUECKUX TOJIOKEHUH Y4eOHON IUCIUIUIMHBI (MOIYJs), MPHOOpPETeHHS
YMEHMH M HaBBIKOB MX IPAKTHYECKOTO TNPUMEHEHHS, OMNbITa TBOPUECKOM [EATENBHOCTH, OBJIAJCHUS
COBPEMEHHBIMH METOAMH ITPAKTUYECKON PadOTHI, B TOM YHCIIE C IPUMEHEHUEM TEXHUUYECKHX CPEICTB.

3aHATHS CEMHUHAPCKOIO THIIA MOTYT IIPOBOJUTHCS B (hOpME TPEHUPOBOK, PEIICHUN MPAKTUYECKUX
3aJ1a4, KOMIBIOTEPHBIX MPAKTUKYMOB, TPYNIIOBBIX IPOEKTOB, MacTEP-KJIaCcCOB, JEIOBBIX U POJIEBBIX U U T.
I




3aHATHS CEMHHAPCKOTO THIIA TPOBOMATCS B ayJUTOPHSIX WIM B YyYeOHBIX JTabopaTopusx,
OCHAIICHHBIX HeO6XOI[I/IMI>IMI/I TCXHUYCCKUMU CPEACTBAMU 06y‘IeHI/I$I, BBIYHMCIIMTEILHON TEXHUKOM.

Koncynpranus — Bua yueOHOTO 3aHTHS, HA KOTOPOM OOYYArOLIMICS TOMydaeT OT MpenojaBarelis
OTBETHI Ha KOHKPETHBIE BOIMPOCH WU OOBICHEHUS OTIENBHBIX TEOPETHUECKUX TIIOJIOKEHUH W WX
MPAKTHYECKOTO HCII0JIb30BaHusI. KOHCYNbTaIlMy MPOBOIATCS PETYISIPHO W HOCAT KaK WHIWBUAYAIbHBIH,
Tak W TpynmnoBoil xapakrtep. OCHOBHas 3ajava TPYNIOBOTO KOHCYJIBTHPOBAHUS — IOAPOOHOE IHOO
yriayOJIeHHOe pPacCMOTPEHHE BONPOCOB TEOPETUYECKOrO Kypca, OCBOCHHE KOTOPBIX, KakK IPaBUIIO,
BBI3BIBAET 3aTpyJHEHHE y 4dacTh oOydatomuxcs. [lo xemaHWio oO0ydarommxcsi BO3MOXKHO BBIHECEHHE Ha
06CY)1(II€HHC JOMOJIHUTECIIBHBIX BOIIPOCOB, BBI3BIBAIOIIUX Y HUX 0COOBIN HHTEPEC, KOTOPHLIC HE MOJTYYUIN
JOCTaTOYHOTO OCBEILEHHUS B JICKIIHOHHOM Kypce.

W3ydyeHne OTAENBHBIX TEM JUCHUIUIMHBEI BHEAyIUTOPHO SBISETCS OJHHM W3  BHJIOB
CaMOCTOSITEIBHOM PadOTHl M PEKOMEHYETCSI JJIsl CTYICHTOB 3a04HOTO O0YYCHHUSI.

CTyneHThl O4HOTO OOyYeHHS M3Y4alOT TEMbI 10 YKa3aHHIO MperojaBareist MO0 Mo coOCTBEeHHOM
WHUIIMATABE B CIydasxX JOIYIIEHHBIX UMW HEOOOCHOBAHHBIX IPOIYCKOB 3aHATHHA WIA B IENsAX Oojee
yrioyOneHHOW TpopabOTKH ONpeAeNéHHBIX TeM, BBI3BIBAIOIINX HAYYHO-HCCIIEAOBATENbCKAI HHTEPEC
oOydJaromierocs.

KOHTpOHb YyCOE€BACMOCTH M KaueCTBa NOATOTOBKHU 06yqafomnxc;1 noapasacsA€TCsa Ha TCKYH_II/Iﬁ
KOHTPOJIb ¥ IPOMEKYTOYHYIO aTTECTAIIHIO.

Texymmii KOHTPOIb TIpeIHA3HAYECH [Tl IPOBEPKH X0/1a M Ka4eCTBa YCBOSHHS yUeOHOT0 Marepuaia,
CTUMYJIMPOBaHUs Y4eOHOW paOOThl 00YYArOIIUXCSI M COBEPIICHCTBOBAHHS METOAMKH NIPOBEACHUS 3aHITHIA.
OH npoBOIUTCS B XOJI¢ BCEX BUJIOB YUEOHBIX 3aHATHH B (JOpME, MPEAYCMOTPEHHON TEMATHYECKUM TLIAHOM
C UCTIOJIb30BAHMEM KOHTPOJILHBIX 3aJaHUHA U TUCEMEHHON KOHTPOIBHON PabOTHI.

HpOMe)KYTOLIHaH aTTecTauus yCneBacMOCTHU u KayecTBa IIOATrOTOBKH 06yqafoumxc;[
MpeIHa3HAYeHA /ISl ONPEJIEICHUs] CTEIIeH! JIOCTIKEHHUS YUSOHBIX IeJiel M0 MUCIHUILINHE U TPOBOIUTCS B
dhopme dK3aMeHa.

OOyuatomuecss TOTOBSTCSA K TPOMEXKYTOYHOW aTTeCTallMk caMocToATensHO. IloaroToBka
3aKJIIOYAaCTCAd B U3YUCHHUU IMPOrpaMMHOTO MaT€puajia AUCHUINIMHBI C UCIIOJIb30BAHUEM JIMYHBIX 33HI/ICCI>1,
CHIeNaHHBIX B pabounX TeTpalsixX, 1 PEKOMEHJOBaHHOH B MPOIecce 3yUeHHsI JUCHUILINHBI TUTEPaTyPHI.

6. OueHoYHbIE MAaTEePHAJIbI
OrneHovHBIC MaTepuaibl B BUJe (DOHIA OIEHOYHBIX CPEJCTB Mo auciuiinHe «PedepupoBanue n
AHHOTHPOBAHME HAYYHBIX TEKCTOB HAa MHOCTPAHHOM SI3BIKE» TMPEJCTABICHBI B MPUIOKEHUU A K
paboueii mporpamme JUCITUTUTHHBI.

7. YueOHO-MeTOANYeCKOe U MATEPUATbHO-TEXHUYECKOE o0ecneyeHue JTUCIHIIHHBI
7.1. DunekTpoHHbIe 00pa3oBaTebHbIe pecypebl (JOP)

*
yqe6HO-MeTOI[I/I‘l€CK06 obOecIeyeHue 1o JUCHUILINHE .

No | ABtop, HazBanue, Mecto | Ccpuika Ha DOP B OBC Akanemuu
/11 | M3JaHus, U31aTEILCTBO,
roJ U3JIaHMS, KOJTUICCTBO
CTpaHMI]

1 1. Hosukosa T.C.,
Criuea E.M., JIyny E.B. https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%

MeTtonuueckue D1%82.%D1%83%D0%BA. %D0%90%D0%BD%D0
PEKOMEHTAITIU u %B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA
3aaHus IUIS %D0%B8%D0%B9%20%D1%8F%D0%B7%D1%38B
CaMOCTOSTEIIbHOM %D0%BA%20%D0%B2%20%D0%BF%D1%80%D0

paboThl 10 JAMCIMILUIMHE %BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%
CAHTTIMICKUI  S3BIK B D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0

npodeccuoHaIBLHON %BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1
nearensHocTH» [Teker] / %8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD
®I'BOY BO Cmonenckas %D0%BE%D1%81%D1%82%D0%B8.pdf

I'CXA; [T.C.HoBukosa,
E.M.CsrueBa, E.B.JIyny]
—Cwmounenck, 2018. —18c.
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https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%D1%83%D0%BA._%D0%90%D0%BD%D0%B3%D0%BB%D0%B8%D0%B9%D1%81%D0%BA%D0%B8%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%D0%B2%20%D0%BF%D1%80%D0%BE%D1%84%D0%B5%D1%81%D1%81%D0%B8%D0%BE%D0%BD%D0%B0%D0%BB%D1%8C%D0%BD%D0%BE%D0%B9%20%D0%B4%D0%B5%D1%8F%D1%82%D0%B5%D0%BB%D1%8C%D0%BD%D0%BE%D1%81%D1%82%D0%B8.pdf
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DneKTpOHHBIC YUeOHBIC U3TaHUS B DJIEKTPOHHO-O0MOIMoTeuHbIX cuctemax (ObC)*:
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U3JIaHWs, TOI U3TaHMS,
KOJIMYECTBO CTPAHUIL

Ccpiika Ha yuebHoe nznanue B ObC

OcHoBHast TuTepaTypa

Sxytuna OJIL., Jlymy E.B.
OO0yueHnne pedeprupOBaHHUIO H
AHHOTHPOBAHHIO Ha
MHOCTPaHHOM SA3BIKE
(aHTTTUHACKOM, HEMEITKOM)
y4e0HO-METOAMIECKOE
nocodue  AAs  CTYICHTOB
CENIbCKOXO3AHCTBEHHBIX BY30B
/ OJL Sxyrtuna, E.B. Jlymy. —
Cmonenck : OI'BOY BO
Cmonenckorr I'CXA, 2018. —
84c.

http://www.sqgsha.ru/sgsha/biblioteka/36Metod inyaz.pdf

Hosukoa T.C., CrlueBa
E.M. UHocTpaHHbIil S3BIK B
Hay4YHOU U
npodeccuoHaIbHON
NEeSTeIbHOCTH B cdepe
ATIK: METOIUYECKUE
PEKOMEHIaluU c
3alaHusIMU JJIs1 CTYJIEHTOB-
OakanaBpoB  HaIpaBJICHUS
MOJITOTOBKU «DKOHOMHKA.
— Cwmornenck, ®I'bOY BO
Cwmonenckas I'CXA, 2019.
— 84 c.

https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%8
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I[OHOJ'IHI/ITCJ'IBHaH JINTEpaTypa

CmupHOBa AH,
EmenbsHOB AA.
AHrmmickuii  S3BIK 1A
JIEJIOBOTO OOIIEHMS:

yueb.mocoodue.
[DnexkTpoHHBIN pecypc] —
DneKkTpoH. naH. — MBaHOBO:
OI'BOY BIIO
«Poccuiickuit
SKOHOMUYECKU I
yHuBepcuter umeHu [.B.
IInexanosay, 2012 — 107 c.

http://ebs.rgazu.ru/index.php?q=node/3569

Hosukosa T.C., CrrueBa
E.M. HHocTpaHHBIA S3BIK
JIEJIOBOTO  OOLIEHUs B
IMChbMax u
JIOKYMEHTax:yueOHoe
nocobue s CTyAEHTOB
CEIbCKOXO035MCTBEHHBIX
BY30B. —CMoOneHcK,
®I'bOY BO CwmoneHckas
I'CXA, 2019. -127 c.

https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%
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https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9C%D0%B5%D1%82.%20%D1%80%D0%B5%D0%BA%D0%BE%D0%BC.%20%D0%98%D0%BD%D0%BE%D1%81%D1%82%D1%80%D0%B0%D0%BD%D0%BD%D1%8B%D0%B9%20%D1%8F%D0%B7%D1%8B%D0%BA%20%20%D0%B2%20%D0%BD%D0%B0%D1%83%D1%87%D0%BD%D0%BE%D0%B9%20%D0%B8%20%D0%BF%D1%80%D0%BE%D1%84.%20%D0%B4%D0%B5%D1%8F%D1%82.%20%D0%B2%20%D1%81%D1%84%D0%B5%D1%80%D0%B5%20%D0%90%D0%9F%D0%9A.pdf
http://ebs.rgazu.ru/index.php?q=node/3569
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf
https://sgsha.ru/sgsha/biblioteka/%D0%9D%D0%BE%D0%B2%D0%B8%D0%BA%D0%BE%D0%B2%D0%B0%20%D0%A2.%D0%A1.,%20%D0%A1%D1%8B%D1%87%D0%B5%D0%B2%D0%B0%20%D0%95.%D0%9C.%20%D0%A3%D0%9F%20%D0%98%D0%BD.%D1%8F%D0%B7.%D0%B4%D0%B5%D0%BB.%D0%BE%D0%B1%D1%89%20-%20%D0%BF%D0%BE%D1%81%D0%BE%D0%B1%D0%B8%D0%B5.pdf

7.2 CoBpeMeHHbIE MPO(ecCHOHATbHBIE 0a3bl JTaHHBIX
«[apant-anamutuk» http://www.garant.ru

«KoncynprantlLmroc»y» http://www.consultant.ru/

7.3 AudopManuOHHBIE CIPABOYHbIE CHCTEMbI
Hudopmanmonnsie cucteMbl MuHcensxo3a Poccun http://opendata.mex.ru/opendata/
denepanbHas ciryx0a rocynapctBeHHouM cratuctuku. http://sml.gks.ru/

7.4 CocTaB o00opy10BaHusl, TEXHHYECKUX CPEACTB 00y4YeHMs, TUIEH3HOHHOTO U CBOOOHO
PACpPoOCTPAHAEMOr0 NPOrPAaMMHOI0 o0ecrieyeHnsi, B TOM YK CJIe 0Te4eCTBEHHOT 0

NMPON3BOJCTBA

HaumeHoBaHue yueOHBIX
ayiuTOpHIi VISl IPOBedeHUs!
Y4eOHBIX 3aHATHI 1
noMeneHu 1Jisl
CaMOCTOSATEIbHOMH padoThI

Ilepeuenn
o0opynoBaHusi (B T.4. BUPTya/IbHbIe
AHAJIOTH) M TEXHHYECKHX CPeJCTB
o0yueHust

JIuueH3MoHHOe U CBOOOTHO
pacnpocTpaHsieMoe NPorpaMMHoe
obecmeyeHne, B TOM YHCJIe
0Te4eCTBEHHOI' 0 MPOU3BOACTBA

VYuebnast aymuropus 408 s

MIPOBENCHUS 3aHATUI
CeMHHAPCKOro THIA,
rpyNmoBBIX u
HHIHBHIY AJbHBIX

KOHCYJIbTALIWH, TeKylIero

KOHTPOJIA W NPOMEXYTOYHOI
aTTeCTAIIMH B YIeOHOM KOpITyce
Ne 1, pacnofio;keHHOM M0 ajpecy:
214000, CmoieHCcKass 00IacTh, T.
CMOneHCK, YL Bompiras
CoBerckas, 1.10/2

Criermanu3upoBaHHas MeOeIb-CTOJHI,
CTyJbs1, apThl.. JJocka aymuropHasi.
Crennpl obydarommue.

VYuebnast aymuropus 410 s

MIPOBEACHUS 3aHATHH
CeMHHAPCKOI0 THIA,
rPYNIOBBIX "
WHANBHUIY ATBHBIX

KOHCYJILTALHIA, TeKyIero

KOHTPOJI W NPOMEXKYTOYHOI
aTTeCcTAIlMU B YIeOHOM KOpITyce
Ne 1, pacmosio’k€HHOM TIO ajpecy:
214000, CmoneHcKkas 00acTh, T.

Crienmanu3upoBaHHasi MEOEIIb-CTOJBI,
CTYyJIBSI, apThL.. Jlocka ayuropHas,
TprbyHa. CTeH b 00yyaromue.

CMONeHCK, YL Bonbias

Coserckas, 1.10/2

VYuebnast aymuropus 203 - | CnenmanusupoBannas mebenb-ctonbl, | 1. Onepanmonnas cucrema Windows
noMenieHne A | crynbst, maptel. Kommeiotep B c6ope ¢ | XP, Windows 7, Windows 10 s

CaMOCTOSITEIbHOH  paldoThl B
yaeOHOM  kopmyce  Ne 1,
PACIIOIOKEHHOM IO  aJpecy:
214000, CmoneHckas 00iacTh, T.
CMOITeHCK, VIL Bonpmas
Coserckast, 1.10/2

MNOJKIOYCHUECM K CCTH I/IHTepHeT n

obecrieueHreM JIOCTYyTIa B
JNEKTPOHHYIO HHOOPMAIIMOHHO-
00pa3oBaTEeNBHYIO cpeny

opraHuzauu— 18 mr.

00pa3oBaTelb-HbIX OpraHu3aui
(Tloamucka Azure Dev Tools for
Teaching mo mnporpamme Microsoft

Imagine Premium B pamkax
COTJIAIICHHUS Ne1204024138 oT
01.02.2021)

2. Og¢wucnoe IIO u3 cocraBa makeTa
Microsoft Office 2003, 2007, 2010,
2013 Pro wu Std KopnoparuBHas
munensuss OLP  (moroop ¢ OO0
«Pureitn-cepucy NeI'PC-000545 ot
26.11.2014)

3. AHTHBHPYCHOE POrpaMMHOE
obecnieuenue Kaspersky Endpoint
Security 1 year Educational Renewal
License (CyOauueH3HOHHBIIT JOrOBOP
Nel1O-56/20 ot 18.05.2020)



http://www.garant.ru/
http://www.consultant.ru/
http://opendata.mcx.ru/opendata/
http://sml.gks.ru/

[Tpunoxenue A

MuHHCTEPCTBO CeJIbCKOro xo3sicrea Poccuiickoilt deaepauuu
denepanbHOe rocyJapCcTBEHHOE 0I0sKeTHOE 00pa3oBaTe/IbHOE YUPeKAeHNEe
BbICIIET0 00pa30oBaHUA
«CMoJIeHCKasi TOCYyIapCTBEHHAs CeJIbCKOX03MCTBEHHAS aKAJAeMHUsI»

@oHJ OLIECHOYHBIX CPEACTB /ISl OBeeHNs TeKYIero KOHTPOJISA M POMEeKYTOYHOMH
aTTrecTanuy 00y4arIuXxcs 1o aucuuninte «PedgepupoBanue 1 aHHOTHPOBaHUE HAYYHBIX
TEKCTOB HA HHOCTPAHHOM SI3bIKe)»

Hampasnenue moarorosku 38.03.01 JxoHomMuKka

Hampasnennocts (npoduiib) nporpamMmmbel JkoHoMuka npeanpusatusa AITK
KBanmudukanus 6axaaaBp

®dopma oOydeHHUS 0UHAs], 0OUHO-3204HAs], 320UHAs

Cwmornenck 2021



1. Onucanue nokasareseil 1 KpuTepreB OLCHUBAHUA C()OPMHUPOBAHHOCTH KOMIIETCHIIHI HA

PA3JIHYHBIX dTanax ux (l)OpMHpOBaHI/Iﬂ

NuaukaTopel
JTOCTYDKEHHUS
KOMIICTCHIIUH

YpoBeHb OCBOEHHUS

[Tnanupyembie pe3yIbTaThl
o0yueHus

HuamenoBanu
€ OLICHOYHOI'O
CpEACTBA

U-3yk-4
OcymiecTBisieT
JICTIOBYIO
KOMMYHHUKAIUIO
B (opmare
KOPPECIOH ICHI]
WY Ha
HHOCTPaHHOM
SI3BIKE C YYETOM
ocoOeHHoCTeH
CTHJIUCTUKH
oUIHaATEHBIX
uceM

[ToporoBsbsiii
(YZ10BJIETBOPUTEIBHO

)

3Haer:

- 0COOEGHHOCTH JI€JIOBOM
KOMMYHHMKAIUIO B hopMaTe
KOPPECTOH/ICHIIUN Ha NHOCTPAHHOM
SI3BIKE;

- HOPMBI | MIPaBUJIa TOCTPOCHHUS
JIEJIOBBIX ITUCbMEHHBIX TEKCTOB Ha
WHOCTPAHHOM SI3BIKE

Ymeer:

- OCYIIECTBIISATh JEIOBYIO
KOMMYHHKAIUIO B TUCBMEHHOM
(dopMe Ha HHOCTPAHHOM SI3BIKE;

- HCITIOJIb30BAaTh HHOCTPAHHBIN A3BIK
B IpO(eCCHOHATBHOM NI TEIHOCTH
JUTSL OCYIIIECTBIICHHUS JICIIOBOM
MIEPETIUCKH U DJICKTPOHHBIX
KOMMYHUKAaIAN.

Baajeer:

- HaBBIKaMH JICJIOBOM KOMMYHHUKAITUU
B MUCbMEHHOU popMe Ha
WHOCTPAHHOM SI3BIKE;

- HaBBIKAMHU COCTABJICHUS U
nepeBo/ia IeJ0BOM JJOKYMEHTAIMH Ha
WHOCTPAHHOM SI3BIKE.

KonTtponbsHoe
3a/1aHue,
KOHTPOJIbHAS
paborta,
BBITIOJTHEHHE
3aJJaHUU 110
TeKCcTaM

[IponBunHyTHII
(xopor10)

3HaeT TBepao:

- 0COOEHHOCTH JIETTOBOU
KOMMYHHKAIIIO B opMate
KOPPECTIOH/ICHIIUYA Ha UHOCTPAHHOM
A3BIKE;

- HOPMBI U NPaBUJIa TOCTPOCHUS
JIEJIOBBIX MTUCHMEHHBIX TEKCTOB Ha
WHOCTPAHHOM SI3BIKE

YMeeT yBepeHHO:

- OCYLLECTBIISATD JIEJIIOBYIO
KOMMYHHKAIIIO B TUCbMEHHON
¢dopMe Ha HHOCTPAHHOM S3BIKE;

- HCIIOJIb30BAaTh HHOCTPAHHBIN S3BIK
B IPOeCCHOHATIBHOM NI TETLHOCTH
JUTSL OCYIIIECTBIICHUS JEIOBOM
MEePENUCKH U ICKTPOHHBIX
KOMMYHUKAIAHN.

Baaneer yBepeHHo:

- HaBBIKaMU JIeIOBOM KOMMYHUKAIIUU
B NMUCbMEHHOU popMme Ha
WHOCTPAHHOM SI3bIKE;

- HaBBIKAMU COCTABJICHUS U
nepeBo/ia 1eJ0BOM JOKyMEHTAIH Ha
MHOCTPAHHOM SI3BIKE.

KonTtponsHoe
3a/laHue,
KOHTPOJIbHAS
pabora,
BBITIOJTHEHHE
3aJJaHUi 110
TeKCcTaM

Bricokuit
(oTamuHO)

HNmeer chopmupoBaBuieecs
CHCTEeMATHYeCKHE 3HAHUS:

KontponbHoe
3aJjaHue,




SI3BIKE;

- 0COOEHHOCTH JI€JI0BOM
KOMMYHHKAIHIO B (hopmaTte
KOPPECTIOHICHIINY HA HHOCTPAaHHOM

- HOPMBI U [IPaBUJIa MOCTPOCHUS
JIEJIOBBIX TUCbMEHHBIX TEKCTOB Ha
WHOCTPAaHHOM SI3bIKE

HNmeet chopmupoBaBiieecst
cHCTeMaTHYecKoe YMeHue:

- OCYLLIECTBIISATD JEJIIOBYIO
KOMMYHHKAIUIO B TUCbMEHHON
(dopMe Ha HHOCTPAHHOM S3BIKE;

- UCII0JIb30BAaTh HHOCTPAHHBIN S3bIK
B IPO(eCCHOHATBHOM NI TEILHOCTH
JUISL OCYILIECTBIICHUS JI€JIOBOM
NEPETIUCKU U JIEKTPOHHBIX
KOMMYHUKAaIAN.

IHoka3an cpopmupoBaBuIeecs
CHCTeMaTHYeCKOoe BJIajIcHHe:

- HaBBIKaMU JeIOBOM KOMMYHUKAIIUU
B MUCbMEHHOU (popMme Ha
MHOCTPAHHOM SI3BIKE;

- HaBbIKaMU COCTaBJICHUS U
IIepeBO/a 1€JI0BOM JOKYMEHTAIMK Ha
MHOCTPAHHOM SI3bIKE.

KOHTPOJIbHAS
paborta,
BBITTOJTHCHHE
3aJJaHUH 10
TEKCTaM

2. OnucaHue MKaJI OICHUBAHUSA

2.1 lIxana oyenusanus Ha 3mane MeKyu e20 KOHmMpos

dopma OTtcyTcTBHE [Toporossrii IIponBUHYTHII Bricokwii (0TaraHO)
TEKYIIEro YCBOEHUS (HHXKE (YZ1OBIIETBOPUTENHHO) (xoporo)
KOHTPOJIS OPOroBOro)
Brinmonaenue O6yuaromuiica ne | OOyyaromuiics OO0yuaromuiics BricTasisercs
KOHTPOJIBHBIX moKasaJl  3HaHMi | TTOKa3aj 3HaHHE MTOKa3al MpoYHble | o0ydaromemycs, eciu
3aJaHuM MaTepHuana OCHOBHBIX 3HaHUA OCHOBHEIX | 80% u Ooiiee
NPe/TyCMOTPEHHOTO MOJIO’KEHUH yaeOHOU HOJ}O)KGHI/Iﬁ yueo- MHCHMEHHBIX
paGoueii JUCTIATITAHEI, HOW TUCHMITUINHBI, | 3aJaHUH MOTyYNITH
HPOrPaMMO, p | SHAKOMCTBOC yMEHHE YEeTKO
PEKOMEHI0OBaHHOM CaMOCTOATENBHO chopMyIUpOBaHHBIC
SHARMAX CIIPaBOYHOM pemaTts KBaTN(UITUPOBAHHBIE
AOTYIICHBI JUTEpaTypoi. KOHKPETHBIE OTBETHI B [TOJIHOM
CYIICCTBCHHBIC OHaKo MpH 3TOM MPaKTHYCCKUE obbemMe u
poGEbI HUMEET MECTO OTCYT- 3aJ1avM, oOyJatoruiics
OCHOBHBIX CTBHUEC YCTKOI'O U NpeayCMOTPECHHBIC | POSBUII
MOJIOKEHU I JIOTHYECKOTO OTBETa, | padoyei MOBBIIIEHHY IO
yueOHOI JIOKa3aTeJIbHOU 0a3bl | MPOrpaMMOH, HAaY4HYIO U
OUCLUTIIINHEL. IIpU OLICHKE OPHUECHTUPOBATHCA 06pa30BaTeJ'IBHO‘
MOJTyYeHHBIX B KyJIbTYPHYIO
pe3yNbTaToOB PEKOMEHIOBAaHHOHN | 3pYIULHIO.
CIIPABOYHOM
JTuTepaType, yMeeT
MIPaBUIBHO
OLICHUTh
[OJIyYEeHHBIE
pE3yJIbTaTHI.
Beinonnenue
MUCHbMEHHOMN 5 1 MeHee 6-7 8-9 10
KOHTPOJIBHOMI




pabotst (10
3aJTaHni)

ES

CryneHTsl, M0Ka3aBIIne YPOBEHb YCBOCHUS HUXKE MTOPOrOBOT0, HE JTOMYCKAIOTCS K
MIPOMEXYTOYHOM aTTecTaluu 1no aucuuiuinie «PedepupoBanue 1 aHHOTUPOBaHUE HAyUYHbIX
TEKCTOB HAa HHOCTPAHHOM SI3BIKE).

2.2 lllkana oyenuganusa Ha Imane NPOMe}CYmouHou ammecmayuu (3auem/IK3amen)

®dopma OtcyTtcTBUHE [ToporoBsbiii [IponBuHyTHIN Bricokuit
IIPOMEXYTOUH | ycBOeHus (HWXKe | (YIOBJIETBOPUTEID (xoporo) (oTnHMuHO)
OM aTTeCTalnH TTOPOT'OBOTO) HO)
Bremonnenne | O0ywarommiics OOyuatomtuiics OOyuatommiicss | BeictaBnsercs
3a/1aHui 110 HE [I0Ka3aJl | OKa3aj 3HaHue MoKasail oOyudaromemycs,
TEeKCTaM 3HAHUN OCHOBHBIX npounskle 3HaHus | eciau 80% u Gosee
Marepuaia MTOJIOKEHU N OCHOBHBIX MIOCTaBJIEHHBIX
IPEAYCMOTPEHHO | Y4eOHOU TUCITHII- MOJIOKEHU I BOIIPOCOB
ro pabouell | TUHBI, yMEHHE y4eOHOi IIOJIy 4NN YETKO
IIPOrPaMMOM, B | TIOJYYHTH C JUCLUILINHBL, chopMyIHPOBAHH
3HAHUSAX MTOMOUIbIO yMEHUe bIC
JIOIyIEHBI npenoaaBaTesns CaMOCTOSITENIFHO | KBATM(UIIMPOBAHH
CYIICCTBCHHBIC MPaBUJILHOC peumarb bIC OTBCTHI B
po0OeJIbI pelieHne KOHKPETHbIE MOJTHOM 00beMe U
OCHOBHBIX KOHKPETHOMU MIPaKTUYECKHE oOyyaromuics
MOJIOKEHU I MPAKTHYCCKOM 3a1auu, TPOSIBAIT
y4eOHoM 3a/1a4u U3 4ucia MIPEAYCMOTPEHH | MOBBIIICHHYO
AVCHUILINHBIL, IPEIYyCMOTPEHHBIX | ble paboueit HAay4HYIO U
UMENO MECTO HE- | paboyeit IIPOrpaMMoii, 00pa3oBaTeNIbHO-
yMEHHE C | mporpaMmoi, OPUEHTHUPOBATLEC | KYJIBETYPHYIO
IOMOIIBIO0 3HAKOMCTBO C SIB SPYAULHUIO.
IpenoaaBaTesis PEKOMEHJIOBaHHON | PEKOMEHI0BaHH
IIOIYy4HUTh CIPaBOYHOMU Ol CIIpaBOYHOM
HIpaBUJIBHOC JIUTEPATYPOU. JIuTeparype,
pemenune OpnHako npu 3TOM | yMeeT
KOHKPETHOH UMeeT MECTO IIPaBUIIBHO
NPaKTHYECKOH OTCYTCTBHE OIICHUTH
3aja9d M3 4HUCJIA | yeTKOro u MOJIyYEHHBIE
HpEeNAyCMOTPEH- JIOTUYECKOTO pe3yJIbTaThl.
HBIX paboueit OTBeTA,
IPOrpamMmon IOKa3aTeILHON
yuebHoM 0a3bl U OLICHKE
AXCIHILIAHBI MOJTYYSHHBIX
pE3yJIbTAaTOB

3. TunoBble KOHTPOJbHbIE 3aJaHWs WM HHble MaTepuajbl, HEOOXOANMBbIE ISl OLEHKH
3HAHUH, YMEHHiH, HABBIKOB M (WJIM) ONbBITA [esiTeIbHOCTH, XapPAKTEPU3YIOLIHX 3ITaNbI
(opMupoBaHHsa KOMIIETEHINH B IIpoLiecce 0CBOEHHMS 00pa30BaTeIbHOI NPOrPaMMBbl

MNPUMEPHBIA KOMILIEKT KOHTPOJIbHBIX 3AJTAHUM

no TMCIHMUIIJIMHE «Pe(l)epnpona}me H AHHOTUPOBAHHUEC HAYYHBIX TEKCTOB HA HHOCTPAHHOM

A3BIKE»

JJISl TEKYILEro KOHTPOJIS.

Konrtponsuble 3amanus no aucuuiuinHe «PedepupoBaHne M aHHOTUPOBaHME HAYUYHBIX
TEKCTOB Ha MHOCTPAHHOM SI3bIKE» COJEpKAT OCHOBHBIE BOIIPOCHI IO BCEM T€MaM, BKJIIOUEHHBIM B
palbouyro mporpaMMy AUCLUIUIMHBI, C LEJIbI0 (POPMUPOBAHUS HABBIKOB OCYIIECTBICHUS JEIOBOU
KOMMYHHKAIMU B opMaTe KOPPECHOHAEHIIMN HAa UHOCTPAHHOM SI3bIKE C YYETOM OCOOEHHOCTEHN
CTUJIMCTUKU O(PULIMAIBHBIX TTHCEM.




KaxxnoMy CTyZneHTy T@IpM BBIIOJIHEHHHM KOHTPOJIBHBIX 3aJaHHA 10 JUCLUIUIMHE
NIPEJOCTABIAETCS psAA MUCBbMEHHBIX 3ajaHuil. CTy/eHTY HEOOXOIUMO BBIIOJHUTH KOHTPOJIbHBIE
3ajaHus. [l BBINONIHEHUS 3aJaHUI OTBOAUTCS 45 MUHYT.

Anenutickuil A3b1K
Paznea 1. Tema 1

1. [IpounTaiite nH(MOPMALIKIO O PAa3IUYHBIX TUIIAX AaHHOTALIMN U TIEPEBEIUTE €€.

A) Indicative

This form of annotation defines the scope of the source, lists the significant topics
included, and tells what the source is about. This type is different from the informative entry in
that the informative entry gives actual information about its source. In the indicative entry
there is no attempt to give actual data such as hypotheses, proofs, etc. Generally, only topics or
chapter titles are included.

B) Informative

Simply put, this form of annotation is a summary of the source. To write it, begin by
writing the thesis; then develop it with the argument or hypothesis, list the proofs, and state the
conclusion.

C) Evaluative

In this form of annotation you need to assess the source's strengths and weaknesses. You
get to say why the source is interesting or helpful to you, or why it is not. In doing this you
should list what kind of and how much information is given; in short, evaluate the source’s
usefulness.

D) Combined

They contain one or two sentences summarizing or describing content and one or two
sentences providing an evaluation.

2. OnpenenHTe THUII aHHOTaHHﬁ, NPUBCACHHBIX HHIXKEC. HepeBezu/ITe AHHOTAIlUK Ha
PYCCKUU SA3BIK.

1. Gurko, Leo. (1968). Ernest Hemingway and the pursuit of heroism. New York:
Crowell.

This book is part of a series called "Twentieth Century American Writers": a brief
introduction to the man and his work. After fifty pages of straight biography, Gurko discussed
Hemingway's writing, novel by novel. There's an index and a short bibliography, but no notes.
The biographical part is clear and easy to read, but it sounds too much like a summary.

2. Griffin, C. Williams, ed. (1982). Teaching writing in all disciplines. San Francisco:
Jossey-Bass.

Ten essays on writing-across-the-curriculum programs, teaching writing in disciplines
other than English, and teaching techniques for using writing as learning. Essays include Toby
Fulwiler, "Writing: An Act of Cognition"; Barbara King, "Using Writing in the Mathematics
Class: Theory and Pratice™; Dean Drenk, "Teaching Finance Through Writing"; Elaine P.
Maimon, "Writing Across the Curriculum: Past, Present, and Future.”

3. Morris, Joyce M. (1959). Reading in the primary school: An investigation into
standards of reading and their association with primary school characteristics. London:
Newnes, for National Foundation for ~ Educational Research.

Report of a large-scale investigation into English children's reading standards, and their
relation to conditions such as size of classes, types of organization and methods of teaching.
Based on enquiries in sixty schools in Kent and covering 8,000 children learning to read
English as their mother tongue. Notable for thoroughness of research techniques.

4. Voeltz, L.M. (1980). Children's attitudes toward handicapped peers. American
Journal of Mental

Deficiency, 84, 455-464.

As services for severely handicapped children become increasingly available within
neighborhood public schools, children's attitudes toward handicapped peers in integrated
settings warrant attention. Factor analysis of attitude survey responses of 2,392 children
revealed four factors underlying attitudes toward handicapped peers: social-contact



willingness, deviance consequation, and two actual contact dimensions. Upper elementary-age
children, girls, and children in schools with most contact with severely handicapped peers
expressed the most accepting attitudes. Results of this study suggest the modifiability of
children's attitudes and the need to develop interventions to facilitate social acceptance of
individual differences in integrated school settings.

3aganus k Tekery Ne 1

1. Ompenenute OCHOBHYIO TEMY TEKCTa.
Onpenenure ctuib TekcTa. [lepednciante npu3Haku, M0 KOTOPBHIM Bl ONPEACTUIN CTUIb,
MOATBEPAUTE MIPUMEPAMU U3 TEKCTA.
2. Ompenenute cdepy ymoTpeOleHUss TEKCTa: JeJoBasi, CHElUalbHas, MOJUTHKO-
UCO0JIOTHYECKasl, SCTETHUECKasl.
Onpenenure GyHKIUIO TEKCTA: COOOIIEHUE, BO3ICHCTBHE.
Onpenennre Ha3HAYCHHUE TEKCTA : THPOPMUPOBAHUE, IPEANICHIBAHNE, HHCTPYKTHPOBAHHE,
oOydeHwue).
3. HaiimuTe Tpu Buaa JeKCHKH B TeKeTe (110 2-3 mpumepa):
A) obmeynorpeOuTenpHas
b) oOmenay4ynbie TEpMUHBI
B) y3kocnenuanbHbie TEpMUHBI
B a63arie Ne 6 moguepKHUTE ClIOBa, HECYIIUE PEUEBYIO U30BITOUHOCTD.
B a63arie Ne 3 BpienuTe B KaxkI0M MPEUIOKCHHHA TEMY U PEMY.
B npennoxxenun Ne 2 aG3ama No 2 ornpeienute TUIBI CTPYKTYPHOU CBSI3U
OrnpenenuTte U 3aMUIIATE KIFOYEBbIE CIOBA TeKCTa (5-7 CIOB):
8.0mnpenenure Tum ad3ama Ne 7

No ok

9. B a0zamax Ne 8- 10 ocymiecTBUTE MaKCHMajibHO BO3MOKHYIO KOMIIPECCHIO TEKCTa C
COXpaHEHHEM CMBbICIIA.

Texct Nel

The mood in financial markets has turned gloomy again. Equity markets are retreating,
commodity prices are falling and investors are stampeding for the safety of government bonds
(see chart). Volatility has soared: the VIX, a measure of how much investors are willing to pay
to insure against sharp market moves, has more than doubled since July.

Perhaps the most remarkable development is the strength of government bonds. At the
start of the year, a survey of fund managers by Towers Watson, an actuary, found that 81%
were bearish on government bonds. Many commentators were talking about the end of a 30-
year bull market. But the yield on 10-year Treasury bonds (which moves in the opposite
direction to prices) briefly dropped below 2% on October 15th, having stood at 3.02% on
January 1st.

This fall in yields has occurred even though the Federal Reserve has been steadily
reducing its bond purchases, just as it said it would. Private-sector buyers have been eager to
step into the breach. After all, yields on Treasuries are substantially higher than those in most
of Europe (German 10-year yields dropped to 0.72% on October 15th) and American inflation
is low (1.7% in August).

But probably the biggest reason why yields have fallen is that global growth has been
disappointing, with the partial exception of America (where GDP fell in the first quarter, but
has since recovered). The IMF recently revised down its global growth forecast for the year
from 3.7% in April to 3.3%. Recent data from the euro zone have been particularly weak;
industrial production fell 1.8% in August.

Worries about the euro area’s stability are resurfacing. Greece has been an exception to
the government bond rally, with 10-year yields climbing back over 7%. The Greek stock



market is down nearly 24% so far this year. Investors worry that Syriza, a left-wing opposition
party, may take power next year and demand a reduction of the government’s debt.

A sluggish economy has also affected commodities. While oil has captured the
headlines, food prices have dropped 15.5% over the last six months and industrial materials
have fallen 3.4%. These drops are good for Western consumers (and help explain why
inflation is so low), but are bad for commodity-producing countries.

Equity markets have wobbled three times this year in the face of disappointing economic
news, not to mention the political turmoil in the Middle East and Ukraine. But those tumbles
have so far been modest by the standards of past bear markets. Recent experience has taught
many investors that good news can equal bad news: the more uncertain the outlook, the more
supportive central banks are likely to be. The Fed may be reluctant to tighten monetary policy
until the recovery is better established (markets are not now expecting a rate rise until March
2016) and the European Central Bank may feel obliged to loosen policy further.

The other big hope for equity investors is that profits will remain strong, despite
economic weakness; after all, the cost of raw materials is falling, borrowing is cheap, and
wages are subdued. The third-quarter results season is under way in America. Once again,
analysts have gone through the charade of reducing profit forecasts (by more than four
percentage points) ahead of the season so that companies are able to “beat” forecasts by a
small margin. American companies are expected to report annual earnings growth of 4.5%,
according to FactSet, a data company. But investors will probably concern themselves less
with the details of firms’ performance in the third quarter, and more with what they say about
the outlook, particularly for those with big foreign operations.

Investors’ underlying fear seems to be that the developed world is slipping into a
deflationary spiral; hence the falls in commodity prices and a sharp drop in expectations of
inflation, as measured by the Treasury-bond market. The recent weakness in the euro and the
yen may be a sign that those regions are exporting deflation to the rest of the world, as their
exporters cut prices to seize market share.

Deflation can cause severe pain in the corporate sector; a further sign of trouble is that
the spread (or excess interest rate) paid by the riskiest bond issuers has widened by one-and-a-
half percentage points since June. This deterioration is seen by Julien Garran, an analyst at
UBS, as the “fourth horseman of the apocalypse”, signalling that deflation is on its way. If
investors lose faith in the Fed’s ability to rescue them from that fate, the recent market
weakness may be only the beginning.

Tema 2

1. IlpounTaiiTe npuBeeHHbIE HUKE AHHOTAIIMK U onpeaenute ux tTuin. O60cHyTe CBOIO
TOYKY 3pPECHUS.

Annotation 1 Barber, Benjamin R. Jihad vs. McWorld: How Globalism and Tribalism
are Reshaping the
World. New York: Ballentine Books, 1996.

In this book, Benjamin Barber discusses globalism, tribalism, democracy, and
capitalism. Part | discusses McWorld and its invasion throughout the entire world. Barber
writes that this global overtaking has been accomplished through music, various service
industries, and the media. Part Il focuses on Jihad, in opposition to McWorld, as people and
countries struggle for their own individual and cultural identities. Part 111 describes the clash of
McWorld and Jihad and the resulting disorder. Capitalism and democracy are debated as
working against each other. Two appendices are included at the end of the book, The first
appendix describes energy use and population by country in 1990 and the second lists the
twenty-two countries’ top grossing films in 1991. The book also includes an extensive notes
section. The book was well-organized and the material covered presents globalization in a new
way.

Annotation 2 Speckmann, Bettina and Jack Snoeyink. "Easy Triangle Strips for TIN



Terrain Models."”
International Journal of Geographical Information Science 15 (2001): 379-386.

This technical communication discusses the triangulated irregular network (TIN) model
to represent feature terrain. A major problem with this model is the amount of data required in
transmission. To reduce the amount of data transmitted, many systems use triangle strips or
tristrips. A tristrip is created be starting with a triangle and then adding a new vertex and
dropping the oldest vertex from the original triangle. The goal of the tristrip concept is to find
the minimum number of vertices to accurately represent the terrain. Two methods to create this
tristrip representation are described. The first involves the use of a spanning tree following the
tree using depth first and creating a zigzag pattern to create new tristrips. The second method
uses the spanning tree method and an algorithm to construct the tristrips. The authors
determined several different ways to reduce the number of tristrips. The first is to allow swaps
by changing the vertex when creating new triangles. The second method is to combine two
tristrips. The third way combines strips using non-tree edges. The most significant reduction in
data was through the use of swaps. The paper contains a variety of figures and table to assist
the reader in understanding the concept of tristrips and ends with a short list of references. The
authors, Speckmann and Snoeyink, work in the departments of computer science at the
University of British Columbia and UNC Chapel Hill, respectively.

Annotation 3

Thompson, Stephanie. "Targeting Teens Means Building Buzz." Advertising Age 27
March 2000: 26- . Academic Search Premier. EBSCO. Weber State U, Stewart Lib.,
Ogden, UT. 29 Sept. 2005

This brief article talks about marketing to teens without their knowing that they are
directly being targeted. Different strategies used to market products are described including
those used for Cornnuts and Nabisco's Bubble Yum gum. The article describes this marketing
as "anti-advertising” and portrays how teens react to various tactics. Although short, this
article provides a current overview of how companies market to teens.

Annotation 4
McKinley Health Center. Caffeine. 2002. 23 Aug. 2005

Web site which discusses the ingredient caffeine. On the site many questions are
answered about caffeine including its effects and safety, reducing caffeine consumption, and
whether or not it helps with studying. The amount of caffeine in common foods is listed in a
table at the bottom of the page including various types of coffee and teas, chocolate, cocoa,
and soft drinks. Medications that contain caffeine are also listed. The page is well-organized,
contains useful information, and includes appropriate documentation.

2. Onpenenurte, K KAKUM HCTOYHUKAM OBLIHA COCTABIICHBI JAHHBIE AHHOTAIUH:
- CTaThsl B HAYYHOM >KypHaJe

- caut B IHTEpHETE

- MOHOTpadust

- HAYYHO-TIOIYJISIPHASI CTAThsI

3. Onpenenute Ha3HAYEHUE U LIEIEBYIO Ay AUTOPHIO KaK10M aHHOTALUH.

3ananus K Tekcry Ne2
1. Make a skimming reading of the Text and tell what it is about.
2. Write out of the Text all the terms relating to economy.
3. Write 5-8 key words of the Text.
4. Define the theme and micro themes of the Text.
5. Divide the Text into micro-texts.
6. Single out a key-sentence out of each micro-text.



7. Write connective descriptors out of the Text and analyze the ties between micro-texts.
8. Answer the questions on the Text.
1) What is economics?
2)What does the term "economy" signify?
3)What definitions have been given for economy?
4)What is meant by the term "the economic system"?
5)What constitutes the economic system?
6)What does it concern?
7)What social arrangements form economic institutions?
8)What economic decisions are resolved by the economic system?

9. Compose a logical outline of the Text.
10. Write a summary of the Text.
11. Write an annotation of the text.

Texer No2

"Economics is a science that studies the economy of the economic system" (Prasad K. N.)

"It is the science of a certain form of organization of human activities” (Knight F. N.).

Many other definitions have been offered for economics. Most focus on either the problems
that economists usually deal with or the methods that economists use in dealing with these
problems. So, economics can be defined as "the social science concerned with the problem of
using or administrating scarce resources (the means of producing) so as to attain the greatest or
maximum fulfillment of society's unlimited wants (the goal of producing)" (Prasad K. N.).

The word "economy" signifies "organization” of people engaged in their main occupation
of making a living"” (Bain J. S.).

It is that social organization by means of which men satisfy their wants for scares goods and
services. It is the sum of actions which make the satisfaction of wants possible” (Cassels J. M.).

"It is a system in which goods and services are produced with the ultimate object of
satisfying human wants" (Stone R.).

The economic system is the whole system of economic institutions by means of which
society provides for the productions and distributions of economic goods. It is the arrangements
society uses to make and enforce decisions relating to production and consumption, distribution
and exchange (Prasad K. N.).

The institutes designed to produce and distribute the things we want in the manner we
finally decide upon constitute the economic system (Cicarelly J.). Resources (land, labour, capital,
and organizations), participants (households, firms, government), process elements (information,
incentives and decisions), and institutions (the market private property, the information system,
etc.) constitute the economic system. (Holesovsky V.).

The economic system is a system of mutual exchanges between producers and consumers
because producers and consumers are largely the same people. Alternatively, it is a cooperation of
producers to satisfy the wants of consumers. (Hicks J.R.)

The economy of economic system of a country concerns its economic life under its given
social system. National economy is the life of a nation. The activities of the members of which it is
composed, acting either in their individual or in their corporate capacity.

The function of the whole economic system is to adjust the flow of production to the flow
of consumption through time. The economic system exists to serve the needs and desires of the
people. Its purpose is to provide the goods and render the services they want. An economic system
is a socially established mechanism for resolving economic decisions as to what is to be produced
and in what quantity, how it is to be produced, and how it is to be distributed among the people
who participate in its production.

By economic institutions are meant the institutions of human society in regard to wealth.
Economic institutions are those social arrangements which facilitate the production and the
distributions, such as banks, finance houses, costing and personnel departments of firms, and
highly organized markets, such as the stock exchanges, etc., assist economic activities like
production, exchange and distribution. Labour appears in most free industrial societies as one of the



institutions through which the divergent interests of workers and management are resolved.

The economy is part of society. It is part of total social system. It is part of the social
framework.

Economic life is lived within the framework of social institutions ... law, traditions, etc...

The economy is only subsystem in a large network of social, political, biological and other
systems that affect man and his environment. The economic system presupposes and functions
under a given social, political and legal framework, it affects non-economic aspects of life and is
affected by them because the different aspects or sides of life are not cleanly separable.

Hemeyxuii azvix
Pasznen 1. Tema 1
STRUKTUR DER RINDERPRODUKTION IN DER BRD

Rinderproduktion in der Bundesrepublik Deutschland - das ist Koppelproduktion von Milch
und Fleisch. Das gilt fiir die Bundesrepublik als Ganzes und fiir den einzelnen Betrieb in jedem
einzelnen Bundesland. Von 5160400 Kiihen im Dezember vorigen Jahres entfielen 5023900 Stiick
auf Milchkiihe. Die stindige Steigerung der Milchleistung je Kuh zwingt viele Erzeuger zum
Abstocken ihrer Bestinde. Die Leistung je Milchkuh erreichte im abgelaufen Jahr durchschnittlich
4877 kg Milch. Fast durchweg in Betrieben ohne Milchkiihe wird inzwischen die Kélbermast
betrieben, und etwa zwei Drittel der Jungbullen werden heute in kuhlosen Betrieben gemaéstet. Ein
Drittel der Jungbullen aber kommt immer noch aus Milcherzeugerbetrieben. Die Schlachtférsen
werden zu 90% von Milcherzeugern geliefert.

Rinderproduktion in der BRD - das ist Erzeugung in familien- bauerlichen Betrieben.
Insgesamt waren es bei der jiingsten Dezemberzahlung noch 371200 Rindviehhalter - bei 648 800
landwirtschaftlichen Betrieben mit einer Ausstattung von wenigstens einem Hektar
landwirtschaftlich genutzter Flache (LF): Vollerwerbsbetrieben, Zuerwerbsbetriecben und
Nebenerwerbsbetrieben. Beschiftigt waren in diesen Betrieben einschlieSlich der Haushalte rund
1,7 ML Menschen.

Rinderproduktion in der BRD - das ist weithin auch Erzeugung bei nur bescheidener Vieh-
und Flachenausstattung je Betrieb. Im Durchschnitt entfielen auf die 371200 Rindviehhalter je 39
Stuck Rindvieh. Rinderproduktion in der BRD - das ist flachen-, zugleich aber auch Standort
abhéngige Erzeugung. In den Griinlandgebieten im Nordwesten und im Siiden der BRD werden je
100 ha LF iber 180 Stiick Rindvieh gehalten; in den Ackerbaugebieten mit guten Boden sind es
weniger als 50 Stiick Rindvieh je 100 ha LF. Rinder fiarben wiahrend der Sommermonate immer
noch die Landschaft der BRD - mit milden Braun- und Gelbténen im Siiden, mit kriaftigem Rot-
Weil} in der Mitte und iiberwiegend mit Schwarz-Weifl im Norden. Schitzungsweise 3955 der
Rinder entfallen auf das Fleckvieh, 37% auf die Schwarzbunten.

Auf Rotbunte kommen etwa 14%.

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist
auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rinderrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfahigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfarsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 1. Erginzen Sie anhand des Textes die folgenden Sétze:
- Die stdndige Steigerung der Milchleistung je Kuh...

- Ein Drittel der Jungbullen aber kommt...

- Rinderproduktion in der BRD ist nicht nur die Erzeugung von...
- Die BRD steht an der Weltspitze bei der Ausfuhr von...

- Die bedeutendsten Exportpartner waren...

Aufgabe 2. Beantworten Sie die folgenden Fragen:

Wie hoch ist die durchschnittliche Leistung je Milchkuh in der BRD?

Wozu zwingt die stindige Steigerung der Milchleistung je Kuh viele Erzeuger?
In welchen Betrieben werden die Jungbullen gemaéstet?

Wie ist die Vieh- und Flachenausstattung je Betrieb in der BRD?



Wovon hingt die Rinderproduktion ab?
Welche Rinderrassen werden in der BRD gehalten?
Welche Rinderarten werden aus der BRD ausgefiihrt?

Aufgabe 3.

Sehen Sie den Text durch und geben Sie dessen Hauptgedanken wieder. Wie wurden Sie den
folgenden Teil betiteln:

Rinderproduktion in der BRD ist nicht nur die Erzeugung von Milch und Fleisch, das ist
auch die Produktion von Zucht- und Nutzrindern fiir die Ausfuhr. Die Rindrasse "Schwarzbuntes
Milchrind" (SMR) konnte ihre gute Leistungsfiahigkeit unter den verschiedensten klimatischen
Bedingungen nachweisen. Die BRD steht an der Weltspitze bei der Ausfuhr von Zucht- und
Nutzfarsen. Vor allem gehen diese Tiere nach Spanien und Italien. Die bedeutendsten
Exportpartner waren in den letzten Jahren auch Griechenland und Tiirkei.

Aufgabe 4. ErschlieBen Sie die Bedeutung der folgender Worter und Wortverbindungen:

die stindige Steigerung der Milchleistung je Kuh, die Kilbermast, die Erzeugung von
Milch und Fleisch, Ausfuhr von Zucht- wund Nutzfirsen, Vollerwerbsbetrieben,
Zuerwerbsbetrieben und Nebenerwerbsbetrieben.

Aufgabe 5. Referieren Sie den gelesenen Text. Gebrauchen Sie dabei passende Klischees
und textbildende Strukturen, die auf Seiten 49-50 angefiihrt sind.

Tema 2

FREIE PREISBILDUNG UND WETTBEWERB IN DER MARKTWIRTSCHAFT

Fiir die Marktwirtschaft sind ein freies Spiel der Preise und deren dynamische Verdnderung
charakteristisch. Freie Preise sind sehr wichtig fiir die Marktwirtschaft, weil iiber sie die
Koordination der Millionen autonomer Einzelpldne in einer Volkswirtschaft erfolgt. Freie Preise
sorgen fiir den Ausgleich von Angebot und Nachfrage, sie lenken die volkswirtschaftlichen
Ressourcen an den Ort ihrer besten Verwendung, sie steuern das Angebot nach den Priferenzen der
Kaufer, und - das ist das wichtigste - sie erfiillen eine Informations- und Signalfunktion. Im
marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen, sich seine Abnehmer selbst
zu suchen, und hier regulieren Angebot und Nachfrage den Preis.

Der Preismechanismus spiegelt die Wiinsche und Bediirfnisse, das Wissen und die
Informationen und schlieBlich auch die Zukunftserwartungen von Millionen von Biirgern wider.
Man konnte es vereinfachend folgendermafen ausdriicken:

Wer sich an den Marktpreisen orientiert, der stimmt seine eigenen Konsum- oder
Produktionspline (ohne dass er es selbst merkt) mit allen anderen Marktteilnehmern ab. Uber den
Preismechanismus ist jeder Marktteilnehmer in stindigem Kontakt. Wird die Preisbildung
verfalscht, so reifit dieser Kontakt ab. Administrative Géngelei ist mit der Marktwirtschaft
unvereinbar.

Die Ursachen von Preisverfilschungen sind neben Staatsangriffen in den
Preisbildungsproze3 insbesondere fehlender Wettbewerb oder fehlende Geldwertstabilitat.
Wettbewerbs- und Geldordnung gehdren deshalb ebenfalls su den konstitutiven
Funktionsprinzipien der sozialen Marktwirtschatft.

Wettbewerb setzt die Anbieter einem starken Druck aus, unter Umsténden bedroht er sogar
ihre Existenz. Im Mittelpunkt des Wettbewerbs steht heute der Kampf um den wissenschaftlich-
technischen Hochststand der Erzeugnisse. Dazu gehoren die volle Ausnutzung der
hochproduktiven Maschinen und Anlagen, die Anwendung der effektivsten Technologie und die
wissenschaftliche Durchdringung und rationelle Gestaltung des gesamten betrieblichen
Reproroduktionsprozesses. Es verbinden sich immer mehr prognostisches Denken und Welt-
standsvergleiche mit der Kostenanalyse am Arbeitsplatz, die Festlegung kostensenkender
MaBnahmen mit dem stindigen Vergleich der eigenen Arbeit mit der der Besten.
Gesamtwirtschaftlich sorgt der Wettbewerb fiir wirtschaftlichen und technischen Portschritt, ein
reichhaltiges und preiswertes Angebot sowie den sparsamen Umgang mit Ressourcen.



Aufgabe 1. Bestimmen Sie, welche Satze dem Inhalt des Textes nicht

entsprechen?

Die Preise sind eng mit der Lebenslage der Bevolkerung verbunden.

Der Wettbewerb sorgt fiir ein reichhaltiges und preiswertes Angebot.

Wenn der Staat meint, dass er in irgendeiner Sphére die Preise zu schnell steigen, kann er die
betreffende Unternehmergruppe warnen: «Sie konnen ein Wachstum der Inflation hervorrufeny.

Aufgabe 2. Schreiben Sie 6- 8 Fragen zum Text, welche als Plan der Nacherzihlung des
Textes dienen konnen.

Aufgabe 3. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzidhlung darzustellen. Dabei konnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 4. Ergénzen Sie anhand des Textes die folgenden Sétze:

Freie Preise sind sehr wichtig. ..

Im marktwirtschaftlichen Wirtschaftssystem ist der Anbieter gezwungen...

Wird die Preisbildung verfalscht...

Wettbewerbs- und Geldordnung gehoéren deshalb...

Dazu gehdren die volle Ausnutzung der hochproduktiven Maschinen und Anlagen...
Die Ursachen von Preisverfalschungen sind...

Aufgabe 5. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsitze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

NPUMEPHBIE BAPUAHTBHI KOHTPOJbHOM PABOTHI JIJISI TEKYIIETO
KOHTPOJISA no nucunniinne «PedgeprpoBanye 1 aHHOTHPOBAHUE HAYYHBIX TEKCTOB HA
HHOCTPAHHOM SI3BIKE».

[TuceMenHast KOHTpoOJdbHas paboTa mo aucuuivinHe «PedeprupoBaHue M aHHOTUPOBAHUE
Hay4HBIX TEKCTOB Ha MHOCTPAHHOM S3BIKE» COIEPXKHUT 3aJaHHs IO BCEM TEMaM, BKIIOYEHHBIM B
pabouyro MporpaMMy JAWCHUIUIMHBI, C LENbI0 (POPMUPOBAHUS CHOCOOHOCTH K KOMMYHHUKAIUU B
YCTHOW W THCbMEHHOW (opMax Ha PYCCKOM M HMHOCTPAHHOM SI3bIKAaX JUIsl peIleHus 3a1ad
MEKJIMYHOCTHOTO U MEKKYJIbTYPHOTO B3aUMOJICHCTBHS, TOJIEPAHTHOTO OTHOIIEHUS K KYJIbTYPHBIM
pa3InyusM.

KaxxnoMy CTyaeHTy T1pu  BBINOJHEHMM KOHTPOJIBHOW pabOThl MO  JUCIMILIMHE
npenocraBisgercss psaa 3agaHuid. CTyJeHTy HeoOXOAMMO BBINOJIHHUTH 33JaHUS B NHChMEHHOH
¢dbopme. J{7s1 BBIONTHEHNS KOHTPOJIBHON paboThl 0oTBOAUTCA 90 MUHYT.

AHIIMACKNT A3BIK
KouTtpoubnas padora no reme 1

1. ITocTaBbTe (ppa3bl B HY’)KHOM NOPSIAKeE:
Dear Sirs,
We thank you for your letter and
As to the price
We are sending our
are pleased to give you all the particulars
the prices for these goods are going up
samples by separate mail.
concerning the purchase of Chipboard from us.
we cannot agree with you that it is high because
on the world market and
However, as we hope to establish
a 5 percent discount.
our goods are of superior quality.



13)
14)
15)
16)

Yours truly...
close business relations with you we could grant you
in our General Terms and Conditions.
All other terms are stated
2. 3an0JIHUTE NPONYCKH COOTBETCTBYOIIUMH IJIaroJaMu:
1. have not arrived 5. found 9. was torn
2. have contacted 6. received 10. were damaged
3. have not had 7. showed
4. have informed 8. unpacked
C.R. Mendez S. A.
Avda. del Ejercito 83 E-48015 Bilbao
The Sales Manager 15 October 20...
Seymore Furniture Ltd.
Tib Steet
Maidenhead
Berks. SL6 5DS
Dear Mr. Harrisson,
| am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.
The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating
, or signs of wear.
Two further crates from the consignment yet, so we the opportunity of
inspecting them. | the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

3. [InceMeHHO nepeBeauTe Ha pyCCKHﬁ A3BbIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

4. IlncbMeHHO NepeBeiNTe HA PYCCKHI SI3BIK:
Dear Sirs

Your complaint of May 2, 2000

We have received your complaint of May 2, 2000 concerning the delivery of wrong goods under Contract
Ne 243. We have carefully examined your claim and consider it justified. We are very sorry that you have
been caused considerable inconvenience and we assure you that in future we will devote more care to the
execution of your orders.

As for the consignment you have been delivered against the above contract, we are ready to replace the
goods for our account in the shortest possible time to compensate for the losses you have suffered.

As we place great importance to continuity in our mutual relationship, we assure you that every effort will
be made in future to guarantee delivery in full accordance with your requirements.

We hope to hear from you soon.



5. IlepeBeauTe CJ10BAa U BbIPAKEHNUS] HA AHTJIMUCKUN A3BIK
BoponenpoHnuiiaeMblii  KOHBEPT, MpEBBINIATh, BEC OpYyTTO, SIIWMK, IIMPUHA, Neperpy3ka B IyTH,
HEeHa/IJIeXxaniasi yakoBKa, Crie[iialibHoe oOpaleHue, pa3mepsl (radbapuTsl), He KAHTOBATH

6. CooTHecHTe HA4aJIO M KOHeIl IPeAJI0/KeHU .

1. The prices are firm and a) in clause 2.5 of the present contract.
2. The delivery under the present Contract b) in export packing.

3. The Sellers shall be responsible to the Buyers c) subject to no alteration.

4. Prices shall be specified d) for any damage to the goods.

5. The equipment is to be shipped e) is to be effected on May 31°.

7. IlepeBeauTte HA PYCCKUIl A3BIK.

In the event of the Sellers’ delay in the supply against the dates stipulated in the Contract the
Sellers are to pay to the Buyers penalty at the rate of 0,5% of the value of goods not delivered in due
time for every week of the delay but not more than 10% of the value of the equipment not delivered in
due time.

Should the delay in delivery exceed four months the  Buyers shall have the right to cancel
Contract or a part thereof.

Should the shipment of equipment not be notified or be notified with delay, the Sellers are  to pay to
the Buyers penalty at the rate of 0,1% of the value of the equipment already shipped.

8. How can you demonstrate these characteristics:

Distinct, efficient, lazy, purposeful, off-hand.

Example: Sociable-1 am sociable because I love being with people.

9. Follow the instructions in this memo and write a letter, giving all the necessary requisites typical of a
business letter:

MEMO

To :Rosalinda

From: Sarah

Please type a reply to Claudio Bini of International Books.

Address: Via santovetti 117/9, 00045 Grottaferratta.

Rome, Italy.

Use reference RW/SB

His letter dated 15 Feb

He asked about story-books in English and Italian for intermediate students. Tell him they are out of stock at the
moment, but we will be publishing a new list of them this summer .Send him details of the new list, and a current
catalogue of present stock.

Thanks.

10. Complete the following statements:

1.As business is becoming ever more international. ..

2.In France it is good manners to...

KouTpoubHas padora no reme 2

1. [TucbMeHHO NepeBeUTe HA PYCCKUIl A3BIK:

Dear Sirs

Thank you for your letter giving us details of the products we enquired about.

The main item we are interested in is the kitchen unit listed in the catalogue under the heading
CM214.

Please let us know what your terms of trade are. Could you also tell us if you are able to offer
discounts on the price for a large order? We would also be grateful for samples of all materials used in the
manufacture of your units.

I am looking forward to your reply.

Yours faithfully

Jack Simon

2. ITocTaBbTE (l)pa3l>l B HYKHOM IMOPHAAKE, YTOOBI MOJYYUTHb CBA3HOC MUCHbMO:

Dear Sirs,



1) We thank you for your letter and

2) As to the price

3) We are sending our

4) are pleased to give you all the particulars

5) that the prices for these goods are going up

6) samples by separate mail.

7) concerning the purchase of Chipboard from us.

8) we cannot agree with you that it is high.

9) on the world market and

10) However, as we hope to establish

11) a5 percent discount.

12) goods are of superior quality

13) Yours truly...

14) close business relations with you we could grant you
15) in our General Terms and Conditions.

16) All other terms are stated

3. 3anoJiHUTE MPOMYCKH COOTBETCTBYIOIIUMHU IJIAroJIaMu:

1. have not arrived 5. found 9. was torn

2. have contacted 6. received 10. were damaged
3. have not had 7. showed

4. have informed 8. unpacked

C. R. Mendez S. A.

17) Avda. del Ejercito 83 E-48015 Bilbao

The Sales Manager 15 October 20...
Seymore Furniture Ltd.

Tib Steet

Maidenhead

Berks. SL6 5DS

Dear Mr. Harrisson,

I am writing to complain about a shipment of office furniture we yesterday against our
invoice no. G 3190/1.
The crates on the outside, and looked as if they had been roughly handled. When we
them, we that some of the chair legs were bent and rusty, and the fabric on the seating
, or signs of wear.
Two further crates from the consignment yet, so we the opportunity of
inspecting them. 1 the shipping company that we cannot accept this consignment from you, and
they your insurers.

As we will be unable to retail this consignment in our stores, we are returning the shipment to you
carriage forward, and we shall expect a full refund.

Yours sincerely,

C. R. Mendez

Managing Director

4. IlepeBeaure cieayrOLIMii 1UAIOT:

Mr. Carrington: Good morning, Mr. Belov.

Mr. Belov: Good morning Mr. Carrington. Will you take a seat, please?

Mr. Carrington: Thank you.

Mr. Belov: Would you like some coffee?

Mr. Carrington: Yes, please. Well, Mr. Belov, we’ve received your draft contract. It’s quite
acceptable, but I’d like to clarify some points.

Mr. Belov: What are they?

Mr. Carrington: First of all, I must say your CIF terms of delivery don’t suit us.

Mr. Belov: Do you want to have FOB terms?

Mr. Carrington: That would be much better.

Mr. Belov: I think we will be able to change the terms of delivery. But I’ll have to contact my
people and discuss this matter with them.

Mr. Carrington: That’s fine. And now let’s get down to the delivery dates. They aren’t quite suitable.

Mr. Belov: We are able to deliver the equipment within 10 months from the date of signing the
contract.



Mr. Carrington: Oh, but could you reduce the delivery period to 8 months? It’s very important.

Mr. Belov: I think we can arrange it and you won’t have to take part deliveries. By the way, would
you like to visit our manufacturing plant and see the equipment in operation?

Mr. Carrington: With pleasure.

Mr. Belov: Then one of our engineers will meet you at the hotel at 10 tomorrow.

Mr. Carrington: That will be fine. Thank you. See you tomorrow.

Mr. Belov: Good-bye, Mr. Carrington.

5. l'[epermumTe ANAJIOr, 3aII0JTHUB NMPOMYCKU JAHHBLIMHA HUYKE BBIPAKCHUAMMU:

Mr. Brown: Good morning, Mr. Severov.

Mr. Severov: Good morning, Mr. Brown. Happy to meet you again. How are things with you?

Mr. Brown: I’'m fine, thank you. And how are you?

Mr. Severov: Pretty well, thanks. How long have you been here?

Mr. Brown: Since Sunday.

Mr. Severov: Where are you staying?

Mr. Brown: at the Metropol Hotel. We are very comfortable there.

Mr. Severov: That’s nice. How long are you going to stay here?

Mr. Brown: It will on our discussions. | think we can get down to business.
We’ve studied for the delivery of complete equipment very closely.

Mr. Severov: How do you find them?

Mr. Brown: The equipment suits us, we need it badly and we are prepared
Mr. Severov: Glad to hear that, Mr. Brown.

Mr. Brown: But I’d like to settle some points first. You see, your prices are too high, I’'m afraid. Can

you ?

Mr. Severov: I don’t think we can do that. Our equipment is and we have already
sold lots of equipment at these prices to our customers this year.

Mr. Brown: We are and know that the prices

Nevertheless, your prices are too high.

Mr. Severov: Well, Mr. Brown, we’ll see what we can do about it.

Mr. Brown: Thank you, Mr. Severov. We with you for more than 6 years and | hope
you will meet our request.

. in close touch with the world market

. reduce them

. depend

. your offer and your contract form

. in great demand

. We are staying

. have done business

. to place a big order

. have recently gone up

. ITocTtaBbTE PCIUVIMKHA U3 IUAJIOTOB B IIPABUJIBHOM IMMOPHAAKE:

P OooO~NO O WNBE

— Have you seen it in operation?

— Yes, we’ve sold it to many firms abroad.

—Yes, we have. Is this model for export?

—Yes, we’ve just seen your display. Your latest model of equipment is excellent.
— Have you been to our pavilion?

2.

— Have you signed the contract yet?

—Yes, we have finished the modifications and are going to deliver the equipment.
— Not yet. We are still discussing the prices.

—Yes, that problem was settled not long ago.

— Have you studied the manner of payment?

— | hear you are having talks with a delegation from Spain.

3.

— When will the equipment be tested?

—Yes, certainly.

— Any time.

— When can | visit your manufacturing plant?

— Can you make arrangements for that day?

— | think, next Monday.



7. Use the words below to complete this extract from a covering letter:
Depot, wrapped, transaction, delivery, consignment, settle, packed, alternative, crates, hand over
Would you please make sure that the of fabrics is carefully in tissue paper, and securely in
and sent to our main goods at the above address in Milan. If the items listed are not available
please do not send materials or colours. If there are any problems with ___ could you let us know
immediately. We will your draft for 2500 Euros, at our bank as soon as they the shipping
documents. If this is successful we will place larger orders in future.
8. Put the phrases below in the correct order to form a letter:
Dear Sirs,
-As this is our first transaction,
-We find your price somewhat higher
-We are pleased to inform you
-1f you could reduce it
-Please, send us a small sample so that we may see the quality
-That we are interested in the purchase of chipboard that you offer
-Than that of your competitors
-And if it meets our requirements
-We would be very much obliged to you
-Yours faithfully...
-We will send you our enquiry.
9. Suggest your method to correct the mistakes:
Problems:
1.delay in delivery
2.short-weight of goods
3.the defective equipment
10. BeiOepuTe NpaBUIbHBIH BAPHAHT.

1. We have received your letter _ July 26, 1999.
a) of; b) from; ¢) dated; d) for.
2. We are ready to a contract with your company.
a) do; b)include; ¢) conclude; d) cancel.
3. Weare very much obliged _ you ___ your letter.
a) for, to; b) to, for; ¢) -, for; d) -, to.
4. The Buyers have the right to demand for losses from the Sellers.
a) remuneration; b) arbitration; ¢) compensation; d) execution.
5. The Sellers refer ___ our enquiry.
a) to; b) on; c) of; d) for.

Hemenxkuii 361K
KonTtpoJsbnas pa6ora no teme 1

1. Ordnen Sie die folgenden Textteile.
FAXNACHRICHT

A:

Unser Zeichen: JH/FG Datum 04.09.2011
B:
An.

Hasan A.Emer, Ismar

Fax-Nr. 00905156789

C:

Mit freundlichen Griissen

D:

Sehr geehrter Herr Emer,

E:

Josef Hermann

F:

Von:

Hermann & S6hne, Mannheim

Fax Nr. 0921-633466

G:

Ich beziehe mich auf meine Bestellung Nr. 62204 vom 18.09.2011. Inzwischen habe ich festgelegt, dass die



Waren mit den Bestellnummern 1161 und 1175 versehntlich zweimal bestellt wurden. Sie sind bereits auf
Bestellung Nr. 61804 aufgefiihrt, die ich Ihnen letzte Woche sandte. Bitte entschuldigen Sie dieses
Versehen. Lieferung der {ibrigen Positionen wie vereinbart.

2. Welche Versendungsform ist die richtige? Ordnen Sie zu.

Angenommen Sie arbeiten in einer Niederlassung Ihrer Firma in Deutschland und wollen
Briefe unter verschiedenen Gesichtspunkten verschicken.

a) Einschreiben b) Eilzustellung c) Wertbrief

— Fiir eine landeskundliche Ausstellung wollen Sie einige wertvolle historische Banknoten Ihres
Landes verschicken, die in [hrem Biiro ausgehingt sind.

— Ein Vertrag soll fristgerecht gekiindigt werden. Sie wollen eine Bestétigung, dass Sie den Brief
rechtzeitig abgeschickt haben.

— Zwei Disketten, die am nachsten Morgen fiir die Computerprisentation auf einer Messe benotigt
werden, sind von den Mitarbeitern vergessen worden.

3. Ordnen Sie die Geschiiftsbriefe den gegebenen Briefarten.

Finanzbrief, Bestellung, Lieferverzug, Beschwerde, Angebot, Kaufvertrag, Rechnungen und Zahlungen

A.

Sehr geehrter Herr Rohrach,

aufgrund der Tatsache, dass Sie leider den von Ihnen fest zugesagten Liefertermin nicht einhalten konnen,
konnen wir derzeit die grole Nachfrage nach Waschmaschinen nicht befriedigen. Das ist sehr bedauerlich,
denn wir hatten uns fest auf Sie verlassen.

B.

Sehr geehrte Damen und Herren,

einer unserer Geschiftsfreunde 16st sein Lager auf. Das versetzt uns in die Lage, Thnen ein fiir Sie duflerst
vorteilhaftes Angebot zu unterbreiten.

Wir bieten Ihnen — solange der Vorrat reicht — zu unseren ,,Verkaufs- und Lieferbedingungen® an:

Buchara mit Oktogonmusterung, Zarnim 150x250 cm zum preis von 335,-Euro exsk. Mwst; Dozar,
1700x2500 cm, zum Preis von 472,-Euro exsk. Mwst.

C.

Bank A, Moskau

Ihr Akkreditiv Nr 3573 {iber Eu 375976, — wir nehmen Bezug auf unser Fax vom 23/05/11 betreffend oben
genannten Akkreditivs.

Wie wir aus unseren Unterlagen ersehen kdnnen, haben Sie uns den Empfang der Dokumente noch nicht
bestdtigt und uns noch nicht zur Kontobelastung ermachtigt.

Wir bitten Sie daher die Angelegenheiten zu iiberpriifen und uns iiber das Ergebnis zu berichten.

4. Ordnen Sie die Begriffe: a) Vorauszahlung, b) Anzahlung, ¢) Zahlung gegen Ware — den folgenden
Aussagen zu:

1. Die Zahlung erfolgt nach Ubergabe der Ware.
2. Die gesamte Ware wird bereits vor der Lieferung bezahlt.
3. Vor Lieferung bzw. Fertigung der Ware wird bereits ein Teilbetrag an den Exporteur gezahit.

5. Was bedeuten die folgenden Abkiirzungen?

einschl., ult., Abs., ppa., Stck., V, Abt., m.E., d.h., Tr., exKkl., ntto, zw., n.W., u.U.
6. Ubersetzen Sie ins Deutsche!
1. 3a Bame 31opoBse!
2. Bbl ipaBbI.
3. Eme ects Bpems.
4. 310, KaXKeTCs, BCE.



5. IIpusitHOTO anmneruTal
6. Muto ¢ Bareii cTOpoHBI.
7. Cxonbko ¢ MeHa?
7. Ubersetzen Sie ins Russische!
- Darf ich herein?
- Bitte, komm rein. Setz dich. Ich bin fast fernig. Ich muss noch auspacken.
- Soll ich dir helfen?
- Nett von dir. Lege bitte die Unterlagen auf den Schreibtisch. Meine Sachen hange ich in den
Schrank. Das Waschzeug — ins Bad. Den Koffer — ins Regal.
- Du hast ein nettes Zimmer. Modern und gut eingerichtet. Mein Zimmer ist auch grmutlich. Ich
habe bloss keinen Fernseher und nur einen Sessel. Aber dafur habe ich ein Bett und eine Couch.
- Nicht so schlimm. Dann siehst du bei mir fern. So, das ware alles. Los! Gehen wir!
8. Ubesetzen Sie ins Deutsche!
- [Ipuser, npy3es! Bet HeMHOTO OTHOXHYIN?
- Cnacu6o, rocrroana Maiiep, HEMHOTO.
- Pa3Be MBI He OBLIM Ha «ThI»?
- la, BEpHO.
- Bam HpaBuTCA Ballla rocTUHULIA?
- Cnacu00, MBI IOBOJIHEI.
- Brl yxe BrIOpanu, rocroga?
- MBI KaK pa3 3TUM 3aHUMaeMCsl.
- Yto ecThb ceronns? S xouy ecTb MO-HEMEIIKHU.
- Torna st mocoBeTyro Tebe cyn U3 OBIYBUX XBOCTOB.
— A st OBI XOTEI aHTPEKOT C TepIeM, PUCOM U OBOIIAMHU.
— He xoTute nu 3akycky?
- Kowneuno. [IpuHecuTe MHe, OXKanyicra, cajgar u3 MOMHIOP. A Ha JecepT MopokeHoe. S ero
OUEHb JIFOOJTIO.
- MHe xoTenock Obl OyJIbOH, 8 Ha BTOPOE — TPECKY .
- C xaprodenbHbIM Mope?
- Jyumie ¢ kaprodenem ¢pu. 5 ero oueHs 00O,
- A iutp?
- [Ipuarnoro annerura?
- Crmracu60, B3aMHO.

9. Ubersetzen Sie ins Deutsche!

. Me1 monTBepkaaeM momydenue Bamero mrcema ot 23.03.2006.

. M1 cebnaeMed Ha Bame niucbmo ot ... Ilponuioro mecsua.

. 3apanee OnarogapuM 3a BBHIIIOJHEHHE HALIEH MPOCHOBI.

. MBI HazteeMcsl Ha MTOJIOKUTENIBHBIN OTBET.

. B nononuenue k HameMy NUCbMY OT ..... .

. Ioxaiyiicra, mpunuiMte HaM Bailr HOBBINM IPEHCKYPAHT LIEH.

. M1 3aka3piBaeM Ha ocHOBe Bamiero npeiickypanra Ne ...

. [locne meperoBopoB ¢ BalIuM MPEICTABUTEIEM MBI 3aKa3bIBAEM .....

. M1 mpuenem 3a ToBapom 12.04.2006 Ha HalieM Trpy30BOM aBTOMOOMIIE.
10. ITpocuM noATBEPAUTH 3aKa3.

11. Ecnu kadecTBO HE MOOMIET, MBI OTIIPABUM TOBap 0OpaTHO.

12. 51 pag, uto Moe npezasioxkeHne Bam moHpaBuiocs.

13. MsI ocTapaeMcsi BEITOJIHUTH Ballr 3aka3 kak MOKHO ObIcTpee.

14. K coxanenuto, y Hac Ha cJiafie Ha JaHHBIH MOMEHT €CTh TOJIBKO OOJIbIINE KOPOOKH..
15. MBI cornacHsl ¢ yCIOBUSIMH.
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10. Ubersetzen Sie ins Russische!
. Abs.

.d.h.

.BZL

. bfn.

. S.0.

. ult.

. Z. Hd.

. W.N.

Sa.
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10.
11.
12.
13.
14.
15.
16.
17.
18.
19.
20.

V.
evtl.
d.M.
V
u.Vv.
0.0.
fr.
T/Ta.
p.
PLZ
W.V.

KoutpoJbHas padora no reme 2

1. Beantworten Sie folgende Fragen.

1. Reisen Sie gern?

2. Fliegen Sie gern mit dem Flugzeug?

3. Vertragen Sie die Flugreise gut?

4. Konnen Sie die gro.ten Flughafen in Deutschland nennen?
5. Wie heisst die deutsche Fluggesellschaft?

2. Lesen Sie den Dialog und bilden Sie ghnliche Minidialoge.

Angestellte: Lufthafen Wnukowo. Guten Tag!

Frau Borisova: Frau Borisova. Guten Tag! Ich mochte bitte 2 Platze nach Bonn buchen. Wann geht
die Maschine?

A.: Die geht taglich au.er Mittwoch. Ich empfehle Ihnen den Flug LH Nr. 135 8.30 Uhr. Sie sind um
10.45 in Bonn.

F.B.: Ausgezeichnet. Bitte 2 Platze fur den 9. Dezember.

A.: Geht in Ordnung. 2 Tickets fur den 9. Dezember. Der Flug LH Nr. 135. Die Abflugszeit 8.30
Uhr, die Ankunftszeit 10.45 Uhr.

F.B.: Vielen Dank.

3. Was werden Sie zu Folgendem sagen?

1. Sie reisen gern mit dem Flugzeug, nicht wahr?

2. Wie holen Sie gewohnlich Tickets?

3. Welchen Platz ziehen Sie vor: am Fenster oder am Durchgang?

4. Machen Sie gern Flugreisen?

5. Vertragen Sie den Flug gut oder nicht besonders?

4. Stellen Sie Fragen, zu denen folgende Satze als Antworten dienen.

1. Ich ziehe Flugreisen vor. Das ist zuverlassig und nimmt weniger Zeit in Anspruch.

2. Meine Sekretarin bestellt gewohnlich die Tickets.

3. Ich ziehe den Nonstopflug vor, denn ich fuhle mich wahrend des Startes und der Landung nicht
wohl.

4. Im internationalen Verkehr (au.er den USA, Kanada) betragt das Freigepack erster Klasse 40 kg,
Business- Klasse 30 kg und Ekonomy-Klasse 20 kg.

5. Bei allen internationalen Reisen durfen Sie zusatzlich kostenlos als Handgepack 1 Mantel, 1
Handtasche, 1 Regenschirm, 1 Kamera, 1 Fernglas, Reiselekture,
Kindernahrung und Babytragkorb mitnehmen.
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5. bbersetzen Sie ins Deutsche.

1. 4 xouy 3aka3ats Owmiter 10 Mockssl (bepnuna, Jlongona, Bapmiassr).
2. Korna crnenyrommii peiic Ha...?
3. Korna camoser npuoObiBaeT B MioHXCeH?



4. 41 oTnaro mpennouTeHne JHEBHOMY (YTpEeHHEMY, BedepHeMYy) OecriocajouHOMYy peiicy.
5. BHEMaTensHO cirymraiTe COOOIICHHS.
6. Bar peiic 0OBsBSAT.
6. Ihr Freund reist zum ersten Mal mit dem Flugzeug. Sagen Sie ihm, was man wahrend des Fluges (des
Startes, der Landung) machen darf und was nicht.
1. Wahrend des Fluges darfst du
2. Wahrend der Landung darfst du nicht
3. Wahrend des Startes darfst du nicht .
(sprechen, essen, rauchen, trinken, aufstehen, durch
das Fenster sehen, sich an Stewardesse wenden, auf die
Toilette gehen, fernsehen, schlafen, Zeitungen lesen, Karten
spielen)
7. Sagen Sie Folgendes auf Deutsch.
Buner Ha peiic, nBa Mecta Oaraxa, 6paTh ¢ OO0, UMeTh OmeT, 0POPMHUTEH Oarax, MO3BOJNHTh, AJIS
COOCTBEHHBIX HYXJ, KOMAaHINPOBKA, TOIOKINTE MUHYTY.

8. bbersetzen Sie ins Deutsche.

A.: JloOpoe yTpo. Y mMeHs OomieT Ha petic 525.

B.: Bame ums, noxanyiicra.

A.: Aunpeii [1aBnos.

B.: Bce B nopsiake. Tenepb BaM HY>KHO 0(hOPMHUTB Oarax.

A.: Sl ero yxe opopMuIL.

B.: Torna Bce B nopsaake. BuumarensHo ciymaiite cooOmenust. CKopo oOBSBST Balll peiic.

9. Sagen Sie das auf Deutsch.
. Bamr 6mter, moxkamyiicra.
. 5 xoten ObI MECTO Y OKHa.
. Ha xakoii BeICOTE MBI JIETUM?
. ByayT nmu Hac kopmuth B camosere?
. Kakas moroya B Mronxene?
. IlokaxuTe MHE, oXkKanyicra, MOE MECTO.
. 51 mnoxo cebst IyBCTBYIO.
. Ilo3BoHUTE CTIOApECCe, MOXKamyicTa.
. Korna mbl npuneraem B Mrouxen?
10. Stellen Sie Fragen, zu denen folgende Satze als Antworten dienen.
1.
Der Zug nach N. kommt um 9.30 Uhr an.
2.
Die Fahrkarte kostet € 37, —.
3.
Ich brauche eine Fahrkarte nur hin.
4.
Nein, ich habe kein Gepack mit.
5.
Wenden Sie sich an die Auskunftsstelle.
6.
Sie konnen einen Fahrschein vor der Abfahrt des Zuges oder im Wagen beim Zugbegleiter losen.
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KOMILIEKT IIPUMEPHBIX 3A TAHUHM JJIS TIPOMEXKYTOUYHOM ATTECTALIUA
(BAYET) no mucuuniiuHe «PedgepupoBanne 1 aHHOTHPOBAHUE HAYYHBIX TEKCTOB HA
HHOCTPAHHOM SI3bIKE»

DK3aMeH 10 y4eOHOW AUCIUIUIMHE CIIYXHUT (GOPMOH MPOBEPKH YCBOCHHUS marepuaia. K
9K3aMEHY JIOIMyCKAlOTCs CTYJCHThI, BBINOJHUBIIME TpeOOBaHUS y4yeOHOW MporpamMmbl. DK3aMeH
MIPOBOJUTCS B 00BbeMe yUeOHOM MpOrpaMMBbl 110 HHIUBHTY AJTbHBIM 33/ IaHUSIM.

Copepxanue 3aJaHUIl OXBATHIBAET BECh MPOMIECHHBIN MaTEpHall.

CryzneHThl TIOcTe MOJIy4YeHHUs IEPEYHsI BOIPOCOB, BBIHOCUMBIX Ha 3K3aMEH, MIPUCTYHAIOT K
NIEpPBOMY 3TaIly MOATOTOBKU K 3K3aMeHy. IloAroroBka Kk sK3aMeHy BKIJIIOYAeT B ce0sl U3yUeHUE U
ITIOBTOPEHHE MaTepHasla, U3y4EHHOIO0 Ha 3aHATUAX IO JAHHOM JUCUUIUIMHE W PEKOMEHIOBAHHOU



JUTepaType, a TakKe YSICHEHHE HEMOHATHBIX U TPYAHBIX MPAKTUYECKHX BOMPOCOB Ha
KOHCYJIbTAIUSX C TIPENoaaBaTeneM, U pa30op TUIIOBBIX OLIUOOK.
PesynbTar cnaun sk3amMeHa oOBsABISETCS CTYACHTY Cpasy JKe M0C/ie OKOHYaHUS OTBETA.

Conep:kaHue Ik3aMeHa
1. Yrenue opurnHaIBbHOTO TEKCTa npodeccuoHanbHoro coaepxanus, oobem 3000-3500 /3.
Bpewmst s moarotoBku — 60 MuHyT. PazpenieHo moiap30BaThCs CIOBAPSMH.
2. YcTHOe U3JI0KEeHHE WK Oece/ia Mo TeKCTY, BBIIOJIHEHUE 3aJaHHi.

Anenutickuil s13viK
Oo0pa3zen TekcTa NpodeccHOHAIBLHOTO COIEPKAHMS IJIsl IPOYTEHUsI CO CJI0BapeM, Oecelbl U
BbBINNOJIHEHN S 3aJaHUH
no nucuuiuinae «PedepupoBaHre u aHHOTUPOBAHUE HAYYHBIX TEKCTOB HA MHOCTPAHHOM SI3BIKE)

Market Economy

In a market economy no planning board tells the participants what to do. Markets are free,
some would say competitive. The economic role of government is limited to defining property
rights, enforcing contracts, protecting people from fraud. Although centralized planning is absent,
it does not follow that the participants are without direction. As we can see, the decentralized
decision-making of market participants provides direction and leads to economic order.

In the real world, even economies that are strongly oriented use a combination of market
and public sector.

What does the term "marketing™ mean? Most people mistakenly think marketing is the same
as selling and promotion. No wonder. Someone is always trying to sell something. Therefore many
students are surprised to learn that the most important part of marketing is not selling. The latter is
only the top of the marketing iceberg.

Marketing is a human activity directed at satisfying needs and wants through exchange
processes. The aim is to know and understand the customer so well that the product or service fits
him and sells itself.

A market presupposes buyers and sellers. The latter have to search for buyers, identify their
needs, design appropriate products, store and transport them, negotiate prices and so on. The
buyers search for the goods they need at prices they are willing to pay.

To explain the definition of "marketing” we will look at some terms: "marketing
management”, "marketing managers”, "intelligence system", "research system", "brokers",
"barter".

Marketing management is the analysis, planning, implementation and control of programs
designed to create, build and maintain beneficial exchanges with target buyers for the purpose of
achieving organizational objectives, such as: profit, sales growth, and market and so on.

Marketing managers are concerned not only with creating and expanding demand but also
with modifying and occasionally reducing it. Marketing managers seek to influence the level,
timing, and character of demand in a way that will help the organization achieve its objectives.
Thus, by marketing managers we mean personnel within the company who are involved in
marketing, implementation and control activities.

The group of managers includes: sales managers, advertising executives, sales promotion
specialists, marketing researchers, product managers and pricing specialists.

Marketing information system is continuing and interacting structure of people, equipment
and procedures to gather, sort, analyze, evaluate and distribute accurate information for use by
marketing decision makers to improve their marketing planning, execution and control.

Marketing intelligence system is a set of sources and procedures by which executives
obtain their everyday information about developments in commercial environment.

Marketing research system is the systematic design, collection, analysis, and reporting of
data and findings relevant to a specific marketing situation facing the company. Large companies
have their own marketing research departments. They consist of several dozen researchers. The
marketing research manager normally reports to the marketing vice-president and performs such
roles as study director, administrator and advocate.



Marketing researchers have steadily expanded their activities. The most common activities
are studies of market characteristics, measurement of market potentials, market share analysis,
studies of business trends, competitive-product studies, short-range forecasting, long-range
forecasting and pricing studies. Much attention in marketing research is paid to advertisement.

1. Look through the Text and, beginning with title, write all descriptors into your note-books,
analyze the frequency and length of their use in the Text.

2. Define the following descriptors:

a market economy, a market, marketing, marketing management, marketing manager,
marketing information system, marketing intelligence system, marketing research system, broker,
barter.

3. Divide the text into micro-texts,

4. Single a key-sentence out of each micro-text.

5. Write all connective descriptors out of the Text and analyze the ties
between micro-texts.

6. Compose a logical outline of the Text.

Hemeykuu a3vik
O0pasen 3K3aMEeHAMOHHOI0 TEKCTA JJIs1 IPOYTEHHS CO CJI0BapeM
no aucuuiuinHe «PedepupoBaHye 1 aHHOTUPOBAHUE HAyYHBIX TEKCTOB HA MHOCTPAHHOM S3BIKE»

Marketing - ein strategischer erfolgsfaktor im unternehmen

Marketing ist eine amerikanische Wortschopfung fiir die Unternehmensfunktion "Absatz".
Die Produktion erfiillt ihren Sinn erst dann, wenn die Erzeugnisse abgesetzt und ihrem
Verwendungszweck zugefiihrt sind. Dazu miissen sich die Betriebe standig mit den notwendigen
Informationen iiber den gegenwirtigen und den kiinftigen Bedarf versehen und eine aktive
Marktforschung betreiben. Marketing umfasst die Planung, Koordination und Kontrolle aller auf
die aktuellen und potentiellen Mérkte ausgerichteten Unternehmensaktivitdten mit der Zielsetzung,
die Kundenbediirfnisse dauerhaft zu befriedigen und die Unternehmensziele zu erfiillen.

Marketing ist eine Managementkonzeption: sie verlangt die bewusste Absatz- und
Kundenorientierung aller Unternehmensbereiche mit dem Ziel, eine gute Umsatzbasis zu erreichen.
Der Vertrieb setzt dann die Marketingziele und -Mallnahmen bei den Abnehmern um.

Marketing hat vier Funktionen:

1. Systematische Marktsuche und ErschlieBung

2. PlanméBige Gestaltung des Marktes mit Hilfe Absatzpolitischer Instrumente

3. Marktbezogene Koordination aller Unternehmensaktivititen

4. Beriicksichtigung sozialer und umweltbezogener Belange beim Einsatz der
Marketinginstrumente

1.Informationsfunktion

Voraussetzung fiir kundengerechtes Verhalten ist die planméBige Informationsgewinnung
iber den Markt. So liegen die Schwerpunkte bei - den Prognosen des Markt- und
Absatzentwicklung - der Analyse des Kéufer-, Absatzmittler- und Wettbewerbsverhaltens.

Voraussetzung fiir eine differenzierte Marktbearbeitung ist die Marktsegmentierung, d.h. die
Bildung Kundengruppen im Gesamtmarkt.

2. Aktionsaspekt

Welche Ziele wollen wir in dem heutigen und kiinftigen Markt mit welchen grundlegenden
MafBnahmen erreichen? Mit welchen Mitteln wollen wir unter gegebenen Bedingungen diese Ziele
erreichen? Hier geht es um den Einsatz der Marketing-Instrumente; Produktpolitik,
Distributionspolitik, Kontrahierungspolitik (Preise, Rabatte, Konditionen) und
Kommunikationspolitik.

3. Organisationsaspekt

Aufgrund der fundamentalen Bedeutung fiir den Erfolg des Unternehmens sollte Marketing
institutionalisiert sein: d.h. als "Nebenbeschiftigung" sollte Marketing nicht aufgefasst werden.

4. Sozialaspekt

Die langfristige Vereinbarkeit von Marketing-Aktivititen mit den Zielen einer Gesellschaft
ist anzustreben, um Reibungsfldchen und Konfliktpotentiale mdglichst zu minimieren.




Die Frage ist nun, wie die einzelnen marktbezogenen Aktivititen vorbereitet werden miissen,
welche externen und internen Informationen, in welcher Form fiir das Unternehmen vorliegen
miissen, welche Methoden und Instrumenten zur Informationsgewinnung sinnvollerweise benutzt
werden sollten, um endlich zu umsetzbaren und erfolgsversprechenden MafBnahmen- und
Aktionspldnen zu gelangen.

Aufgabe 1. Betiteln Sie jeden Absatz des Textes. Versuchen Sie, den Inhalt des Textes in
Form einer Aufzidhlung darzustellen. Dabei konnen Sie z B. relevante und nicht relevante Hinweise
des Autors separat ausgliedern.

Aufgabe 2. Ergénzen Sie anhand des Textes die folgenden Sétze:

Die Produktion erfiillt ihren Sinn erst dann...

Marketing ist eine Managementkonzeption...

- Voraussetzung fiir kundengerechtes Verhalten ist die planméafBige...
Welche Ziele wollen wir in dem heutigen und kiinftigen Markt. ..

Dazu miissen sich die Betriebe standig mit den notwendigen Informationen...

Aufgabe 3. Schreiben Sie 8- 10 Fragen zum Text, welche als Plan der Nacherzéhlung des
Textes dienen konnen.

Aufgabe 4. In wie viele Abschnitte ist der Text unterteilt? Unterstreichen Sie die Halbsitze,
mit denen diese Abschnitte eingeleitet werden. Wo steht das wichtigste? Kann man alle Texte so
gliedern?

Aufgabe 5. Machen Sie eine kurze referative Ubersetzung dieses Textes. (Beachten Sie bitte,
dass Ihre Ubersetzung nicht groBer als ca. 1/3 des Originaltextes sein darf)
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